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ON TOP of refinery this temporary
microwave hook-up brings U. of I. bas-
ketball games to Decatur TV fans. It
was put up by Illinois Bell Telephone
Co. Milo Roberts is included here just
to add human interest to the picture.

THE COVER

» FORTY YEARS and still going strong,
might well be the title of our cover
picture this month. Harvey Grose
known better about the plant as Slim,
is proud of the fact that he has been
with this company 40 years. As one of
the two calendar sheets he is holding
shows, his service extends from July
1913. During the 40 years he has been
with the company he has always been
employed in the same department—
the boiler room—but not always on the
same job. In 1913 he fired a boiler—by
hand, no less. Now, he is a shift fore-
man.

At the annual award dinner this year
Slim takes his place with those other
active young veterans of 40 years or
more, the only newcomer to that group
this year. Others i n _ the group still
actively at work here, are W. H. Broad-
bear, Helen Harder, Ray Scherer, K. D.
Sherman and Nate Smith.
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A GREETING TO ALL

• A CHRISTMAS GREETING to all
Staley people came to the Journal desk
just before the holiday. It was from Pvt.
James R. Bricking, and in a message
written on it he asked to be remembered
to all Staley friends. Where was it from?
Korea, where Pvt. Bricking is stationed
with the 45th Infantry — the Thunder
Birds, according to his card.

Before he went into service he was
employed on the extra board.

WHERE DO YOU BORROW?

•ACCORDING TO the Wall Street
Journal, an employee of the Federal
Reserve bank in Chicago needed some
money the other day, so, even as you
and I, he borrowed it. Oh no, not from
the bank—from his Credit Union. It
seems, according to the Journal, an
increasing number of banks have Credit
Unions. Even the Federal Reserve Board
has one.

There is one in the White House, but
whether or not Ike and Mamie borrow
there the article doesn't say. There is
also one in the Senate and the House
is getting one organized.

It seems, says the Wall Street Journal,
that everyone likes Credit Unions except
small loan companies. They say Credit
Unions are unfair competition.

Reasons given for the growth of the
movement (1,600 new ones last year) is
the convenience of services, absence of
loan red tape, dividends about double
what banks pay and loan charges 1% to
2% less on the month than that charged
by loan companies. At the end of No-
vember 1953 there were 13,800 Credit
Unions in the United States.

YOU MIGHT THANK
THE POLICE

• WE ALWAYS LIKE our policemen to
have Irish names—particularly in radio
dramas. But the other evening we heard
a real-life policeman named Tim O'Con-
ner talking. His name caught attention
and what he said was, to us, a new slant
on this traffic problem—"We don't ex-
pect people to be grateful when we arrest
them, but actually they should be. If we
didn't arrest them for traffic violations
they might get killed, you know."

THIS CARRIED A YEAR-LONG

MESSAGE OF CHEER

• AMONG THE COLORFUL Christmas
greetings this one alone was stark and
plain. There were no busy little elves
hanging Christmas greens, no skaters or
reindeer, not even a picture of the Holy
Child.

But in its simplicity it stood out from
the others. In its message it made a
lasting impression. Typed in red ink on
a plain white card was the message—

H o l i d a y G r e e t i n g s
"To help provide good will toward
men the year 'round this year we
have made a gift to the Tribute
Fund of United Community Ser-
vices and we are sending this
simple greeting to our friends
instead of Christmas Cards."

We've always liked the couple that
sent that card—now they have an even
more special place in our estimation.
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CHICKENS LIKE MEALS at regular hours and at the Patton farm they get them that way.

HOBBY THAT PAYS

His chickens thrive on the feed he makes in the Staley plant.

CiHICKENS are his hobby and Art
Patton says he enjoys them just as some
men enjoy golf or fishing. Of course, like
all hobby riders he thinks there is much
more sense to this outside interest of his
than there is to chasing a small white
ball around in the sun, or spending good
money to catch fish that you don't like
to eat. His hobby, he feels, is construc-
tive and furnishes an income at the same
time.

Patton, an Illinois farm boy, has
worked in the Staley plant for the past
24 years and is a shift foreman in the
feed plant. That alone, he says, should
interest him in feeding some kind of
livestock. After making good feeds for
years a man who likes animals wants
to actually feed the product he makes.
Patton says there is a deep satisfaction
in seeing his flock thrive on the feed
he has helped to make.

While he always wanted to raise chick-
ens, and has had a small flock of them

for at least 20 years, he went into busi-
ness much more elaborately two years
ago. It was then he bought some acreage
near the upper reaches of Lake Decatur
on what old timers call the old Oreana
road.

The buildings were in a sad state of
repair but the location was good for a
man who wanted to live in the country
and who worked at Staley's. It is about
four miles from the plant, on an im-
proved road and not far from the state
highway. He can get back to his chickens
in a hurry.

Aside from its practicability, Art
Patton's place impresses you as highly
desirable from a scenic viewpoint. The
modern house and the surrounding farm
buildings sit up and back from the road
on a gentle hill. This and the neatness
and order of the entire layout in a way
prepares the visitor for the almost
dazzling whiteness of the chickens.

To men who know their chickens best,

A. E. PATTON, left, talks over feeding problems occasionally with Paul Fite, Target Feed & Supply.
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ART RATION feeds his flock plenty of Staley's
Egg Mash and Pellets, and sees that they get
their feedings at regular times each day. He
says the results he gets speak for themselves.

it probably is no news that he keeps
Leghorns, since he is primarily an egg
producer and not too interested in meat.
Leghorns are one of the light breeds—
the kind that our nutritionist, D. F.
Rentshler, says one buys when a. flock
is kept for eggs. According to him, they
lay more eggs at lower cost than most
breeds. Also they are desirable in this
part of the country where their light
colored eggs generally bring a few more
cents on the dozen than do brown ones.
Leghorns themselves are almost as white
as Staley starch. A chicken fancier, even
if not interested in their reputation as
good layers, probably would like to have
them about the place, just for their
looks.

Modern chicken fanciers, however,
unlike farmers of an older generation,
do not have them "about the place".
Today's chickens have their own quar-
ters and stay in them. To quote Rentsh-
ler again—"The old hen is no longer
an unkempt barnyard cluck who eats
with the sparrows and lays an egg when
the mood strikes her".

Patton's flock of 200 leghorns has a
modern chicken house and an adjoining,
well-fenced outdoor run. None of his
hens get out to peck with the sparrows—
and it would take a brave sparrow to
venture into that inclosure.

If the sparrows do get in, they are
about the only outside contact, other
than Patton, that these chickens ever
have. The chicken house and run are
away from other farm buildings, and
no one other than Patton himself goes
in there. Even he approaches quietly.
"Chickens are nervous", he says, "and
too much excitement can cut a day's
egg production down to almost nothing."

Inside the house is fitted as experi-
enced chicken raisers have found best
for egg production. Box nests and roosts
range along the side of the room. Feed-

LEGHORNS, according to Patton, are highly
nervous, but he was willing to bring a pair of
hens out long enough to have pictures made.
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ing hoppers, so placed that the busy
little hens won't have the sun shining
in their eyes when they eat, are at right
angles to the windows. There is plenty
of lighting to prolong their eating day
to the prescribed 14 hours, and always
ample water. Recently the Pattons have
put down another well so they will al-
ways be assured of a plentiful water
supply.

Plenty of water, always available and
at the right temperature, is most impor-
tant. Even a feed as palatable as Staley's
won't be eaten if the chickens don't
have water.

Patton's 200 Leghorns do get plenty
of water, and scientifically planned
amounts of Staley's feed. Aside from
oats once a day, he feeds only Staley's
Egg Mash and Staley's STA-LAY Pel-
lets. Does it do a job? Patton cites
results.

His flock of 200 chickens average
between 180 and 190 eggs daily. That,
according to Paul Fite from whom he
buys all his feed, makes the Patton
flock just about as good a flock of chick-
ens as can be found in this part of the
country. Fite, manager of Target Feed
and Supply Store in Decatur, deals ex-
clusively in Staley's feeds, and keeps in
close touch with his regular customers.

The only objection Patton has to his
hens, it seems, is that some of them lay
eggs that are too big. It is not unusual
for him to gather eggs that are so large,
he says, that they weigh 30 ounces to
the dozen. The ideal egg weight, for
hens of the type and size he has, is
between 25 and 28 ounces to the dozen.
The larger eggs, he finds, can't command
a large enough price differential to make
them profitable.

So far the Pattons are marketing their
eggs the easy way. They sell most of
them to local market men, ungraded.
Some they sell at home to customers
who drive out for them.

"We've never put in grading equip-
ment, because, as you see, chicken rais-
ing out here so far is just a hobby.
I like chickens, I like to raise them, and
I like to work with them. So far I plan
to continue treating them as a hobby—
but a hobby I'm going to keep in first
class condition."

GATHERING EGGS is a twice-a-day chore that
Patton reserves for himself. Too many people in
the hen house make the chickens highly nervous.

WVTTT

"IT'S TOO BIG," Patton says .
holding in his left hand. Other

if the egg he is
is near normal.
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French
Spoken Here

SON NOW works with
firm which his father,
shown at right above,
started 30 years ago.

A FADED NEWSPAPER clipping in
a silvered frame hangs in the office of
F. M. Carriere, our New Orleans broker,
reminding him that he has represented
the Staley company since 1923. This
American with a French accent is one
of that small group of agents across
the country who have had 30 or more
years association with Staley's, as bro-
kers in their areas.

The old clipping, which he prizes,
carries the picture of a round-faced
young man in a pork pie hat, with the
announcement that he is "the new man-
ager of the local office of the A. E.
Staley Manufacturing Company."

Carriere was appointed as New Orleans
broker by E. K. Scheiter, who was at
that time starch sales manager. The
new broker was already well known in
New Orleans and surrounding areas, for

New Orleans broker

30 years still lives in

Old French Quarter

he had been with the Louisiana State
Rice Milling company for ten years.
In addition he came from a family of
millers, who had followed their trade
in their native France and later in
New Orleans. He is a native of New
Orleans and has always lived in the
old French quarter of the city. For
many years he and his wife have made
their home on the street made famous
by a street car—Desire.

In 1946, the firm name was changed
to F. M. Carriere & Son, manufacturer's
agents, when F. M., Jr., returned from
military service to go into the family
business. He is also a native of New
Orleans, took his college degree there
and did graduate work in a Mexican
university before going into the Army.
Both father and son speak French flu-
ently, an accomplishment which many
business men in New Orleans find useful.
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CLEAN CARTONS are assured customers because
the people in charge of storing these supplies
use care in stacking them in warehouse until
needed. Floyd M add ox Is stacking them here.

extra service
important

salesmen and plant

work together to assure

customer satisfaction

HERE DOES A SALE have its
beginning?

Does it start when the salesman walks
into the buyer's office?

Does it begin when he tells his story?
Or—does it have its origin farther back?

Salesmen say— yes—farther back.
They say it begins when the salesman
takes his job.

First he must be sold on the company
he is to work for and the product he is
to sell. Only then is he ready to start
calling on buyers. Salesmen, for the
most part, are a naturally enthusiastic
group of people but they want a firm
basis for this enthusiasm. They want to
be convinced that the company for which
they are working is one of which they
can be proud. They want to know that
the articles they are selling are as good
as they tell others they are.

They say nothing gives them the feel-
ing of assurance that this knowledge
does. Staley sales people are free to
admit that they have this backing. They
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also say that they feel it practically
follows that if a company sells itself to
its representatives, its products must
be good.

But a company and products are not
topsy-like things. They do not just
spring up without guidance or help.
They result when everyone concerned is
interested in making the company and
its products the very best in its field.
When A. E. Staley first began packing
starch he made sure that he had the
best starch he could buy. Then he spent
what looked to him then like a small
fortune, having an attractive package
designed for it. Mr. Staley's theory was
that a good product deserved the best
package obtainable.

Our CREAM Corn Starch package
today is substantially the same as the
one for which Mr. Staley spent so much
money early in the century. Many years
ago the company began making its own
starch, and branched out into industrial
starches. Always, though, the quality of
the product and the appearance and util-
ity of the container have been stressed.

Now our products have become more
diversified, and we have two major divi-

sions. One is devoted entirely to the
processing of soybeans and the sale of
those products. The other, with which
we are primarily concerned here, is de-
voted to the processing and sale of
products from corn. In the corn division
we have sales divided into two major
groups—one devoted to package sales,
the other to the sale of our products
which go for industrial uses—into the
vast candy, and textile industry, into
the fabulous paper industry, into foods,
Pharmaceuticals and many other mod-
ern manufacturing fields. A large per-
centage of the products from our corn
processing plant goes into this big in-
dustrial field.

Can't do much about packages here,
you say? Then you don't know the Staley
company very well. Over the years it
has proved again and again that there
is a lot that can be done about packing
corn products for industrial uses. Not
only has a lot been done, but changes
and improvements are being made con-
stantly.

Since salesmen know the problems of
their customers better than anyone else
could be expected to know them, it is
with the salesmen that many of the ideas
for changes and improvements in this
field have originated. To go back to that
question at the beginning, it might be
answered by saying that a sale begins
when the salesman is hired. The men who
are representing the company away from
home are the kind that are interested in
their customers' problems. They really
like to talk things over with the buyers
they call on. Here is a case in point.

A Staley representative talking to a
buyer learns that the man is anxious to
talk about the bags his starch comes in.
Oh, they are good bags—it's not that.
He really has no complaint but he could
use them over again if he had some
magic way of getting the Staley printing
off them.

It was after hearing such a suggestion
that a Staley salesman came up with
this idea. If this customer—and prob-

BAGS OF STARCH awaiting shipment are care-
fully stacked in the warehouse. Much planning
and careful research were done to decide upon
the best method for stacking finished products.
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ably others—wanted plain bags, why not
give them an unmarked bag with a tag
attached? The Staley name and the
product and other necessary information
could be printed on the tag. When the
idea was presented to the buyer he liked
it—was enthusiastic about it and now
is getting his order, when so specified,
in plain bags.

Another customer who thought he
would like our bags for reuse, but wasn't
so enthusiastic about the tag idea,
warmed up immediately to the sugges-
tion that Staley's could do their printing
with an ink that would wash out read-
ily. Now both bags are in use in the
plant, and both are popular with the
buyers for whom they are prepared.

Occasionally there is a customer who,
for very good reasons, likes to have his
starch shipped in a bag of different ma-
terial from that normally used for that
type starch. Since he has a good reason
for his request the change is made at
our salesman's suggestion.

More often than not the changes are
made at the Staley men's suggestion.
Knowing their customers' problems they
are ever on the alert for something that
will help. That is one big reason why
the plant is generally running tests on
the strength of material for bags, the
fibre used in drums, the paint used on
metal containers. It has been found that
a bag material that may be perfect for
one use this year, will not suit another
use next year. There is an endless search
going on to always be able to answer

NOT ALL BAGS go out +o customers. Some are
used, during processing of non-food products, as
transfer bags. Here Mabel Rickey sorts them.

METAL DRUMS stored out of doors are stacked
on skids, or wooden platforms, to prevent them
from direct contact with cinders. Drums are sel-
dom kept in storage for more than three months.
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any customer's request with a satisfac-
tory solution.

Not too long ago, after many loading
experiments, the brick wall method of
loading a car was adopted here. It takes
longer to load a car that way, and costs
more, but shipping and sales people felt
the results are worth it. Every bag is
handled individually and when loaded,
ties in securely. Most customers prefer
it. A few who do not, get their orders
loaded in the method they like best.

Not long ago a Staley salesman found
one of his customers in a dither. The
man was taking a warehouse inventory
when the salesman arrived and said that
he and everyone else was worn out,
moving bags and boxes so they could
read the labels. That was all Mr. Staley
Salesman needed. He had an idea. As
a result Staley starch bags now carry
the name of the product printed on the
head and butt ends and the sides of the
bags, as well as on the face. In this way,
no matter how the customer warehouses
his stock, he can read labels on his
Staley bags at a glance. That makes
inventory taking a matter of walking
up and down aisles.

To further simplify this, various col-
ored inks are used in printing—different
colors for different products. Even if he
is too far away to read the type a man
can tell by the color how his supply of
a specified starch is holding out.

It may be just a little thing but it
helps simplify things for the customer.
The list of these "little things" is almost
endless. There are special liners for
drums going to chemical and pharma-
ceutical customers — not actually re-
quired but the customers appreciate that
extra effort on our part.

There are the asphalt lined bags which
were tested for packing hydroscopic
products. They were so successful in
preventing moisture from entering the
bag that they are in general use for
such products now.

By no means a "little thing" was the
decision to tape-sew some bags. That
meant the installation of some special
machinery, but buyers who get products
in those bags, are pleased. They write
letters to say so.

Definitely not a "little thing" is the
part played by the people in the plant
who are in charge of handling and stor-
ing these various containers.

Few or any of these containers would
be any good if constant attention were
not given to their storage here. This
presents almost as many problems as
there are types of containers. Bags of
cotton, osnaburg, paper — all must be
stacked or piled according to a method
that has been tested carefully. Some
must be stacked on skids. Paper, for
instance, must be stored in a building
that is not too hot nor too dry.

Cases must be piled carefully to pre-
vent toppling. Fibre drums are given
a special 3-high stack. Metal drums, on
the other hand, are stored out-of-doors
on skids.

All of this takes so much time, you
say, and must be quite expensive. Of
course, but after all, the Staley company
was founded on that idea that a good
product deserved good care. It was
founded by a salesman who believed in
making his product fit the buyer's needs.
Through the years this ideal has been
kept uppermost in the minds of all Staley
personnel.

Present day competition is keen, but
a buyer is always willing to listen to
the salesman who can give him the
product he wants in the form in which
he wants it.

The Staley company makes no effort
to conceal the fact that it probably could
get along if it packed all starch in one
sort of bag, all syrups in the same type
drum. Probably it would be most easy for
everyone—just buy one container, store
everything in the same way, load all cars
alike. The company could get along—
but that would be about all.

Since it is not content to just get
along, but instead prefers to give the
customers what they want, it includes
these additional services. Harking back
to the days of its founding, the company
still feels that it should give each custo-
mer the best products obtainable and in
addition all these little extras.

Staley salesmen know this. That's why
they are completely sold themselves be-
fore they start out to talk to buyers.

10 S T A L E Y J O U R N A L



Batchelder given

opportunity for

closer sales contacts

RAY E. KILTY was made manager of our Boston
office, taking charge there on January first.

H E A D S BOSTON OFFICE
E,IFFECTIVE JANUARY FIRST G. H.
Batchelder took over new duties, and
Ray E. Kilty succeeded him as manager
in our Boston office. The change, which
was made at the request and suggestion
of Mr. Batchelder, relieves him of the re-
sponsibilities of branch office manage-
ment details, and frees him to devote
more time to customer contacts. Mr.
Kilty, who has recently been assistant
manager in Boston, and a technical sales
representative in that territory for many
years, takes over as manager there.

In a letter announcing the change, R.
L. Nagle, manager of the industrial sales
department, said:

"Mr. Batchelder has been manager of
our Boston office for 15 years. Both he
and the Staley company have enjoyed an
interesting and successful period under
his management. Operating a branch
sales office such as ours is a rigorous
activity and is at times confining.

"Mr. Batchelder desires to free him-
self of some of the arduous branch office

duties and responsibilities so that he may
devote more of his time to his primary
interest, which is sales contacts.

"Consequently, effective January 1,
1954, Ray E. Kilty, who is now assistant
manager, will become manager of our
Boston office and Mr. Batchelder will de-
vote his full time to customers and man-
agement counsel.

"We are positive these personnel
changes will strengthen and add to our
customer sales and service facilities."

Mr. Batchelder came to the company
in 1938 to take over management of the
Boston office, which is the company's
oldest branch. It was opened in May,
1921. Mr. Kilty has been with the Staley
company since he took a position as sales-
man in the Boston territory in the sum-
mer of 1934. For most of the 20 years
he has been with the company he has
served as a technical representative in
the paper mill industry. Since last sum-
mer he has been assistant manager in
the Boston office.
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WATER MISERS
Staley company wins praise from city officials
and press by announcing plan to conserve 30

per cent of daily water consumption

HEN THE ANCIENT MARINER
gave out with his line about "water,
water everywhere"—well he hadn't lived
in central Illinois after a long dry sum-
mer and autumn. At such a time there
isn't much water and it certainly isn't
everywhere. But his next line, "nor
any drop to drink" almost fits. Decatur
area residents have had that brought
home forcibly this year as a dry, hot

summer stretched into a dry and almost
equally hot autumn. During the last
five months of the year Decatur had
about one-third its normal rainfall. This,
added to the fact that some of the earlier
spring months had registered well below
normal precipitation, has made this
community water-conscious for the last
few months.
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Decatur's source of water supply—the
12-mile Lake Decatur — was heralded
when it was built in 1921 as being suf-
ficiently large to end forever Decatur's
water worries. In the more than 30 years
since then two things have changed that
picture. The lake is not as deep as it
was—surface dirt has washed in to an
alarming rate, and Decatur has almost
doubled in size in those 30 years.

As summer went into fall this year
and fall into winter and still the rains
did not come, the city fathers began
talking emergency sources and conserva-
tion of the present supply.

While this was being talked over in
City Council meetings and in the press,
the Staley company had already taken
positive action. About 65 percent of the
10 million gallons of treated water
pumped each day in Decatur goes for
industrial uses. Staley's uses some of
that and also uses large amounts of
raw water for cooling although much of
this is returned to the lake.

Late in November Dr. R. E. Greenfield,
vice-president in charge of manufactur-
ing, announced through the Decatur
newspapers that some changes put into
effect in the plant were cutting the daily
pumpage here by 30 percent. City Water
Commissioner Homer L. Chastain ex-
pressed the feeling that this cut in
Staley's pumpage was a big factor in
the lessening in the fall in the lake level
during the last few weeks.

Dr. Greenfield said that the saving
was made possible by the expenditure
of several thousands of dollars for engi-
neering and equipment. It is being done,
he explains, by cooling and re-using the
water.

One of the cooling towers used by
the syrup refinery is normally idle dur-
ing the winter months. This autumn this
tower was connected up so that some
of the cooling water used in the evapora-
tors in the feed house could be sent
through it, cooled, and re-used in the
evaporators.

WHERE THE LAKE WAS is now dry land. Here,
where Staley's cooling water re-enters the lake,
is generally one of the widest points of Lake
Decatur. Small stream is Staley cooling water.

The usual method is to use cooling
water in these evaporators and then
send it down the sewer. By working out
this plan engineers have been able to
effect a savings of almost 30 percent
of the daily pumpage.

When he announced the plan Dr.
Greenfield stressed the fact that it is
one which the company can use only in
cool weather. When the temperature
rises in the spring and summer months
both cooling towers will be needed for
the syrup refinery. He added that gen-
erally the serious water shortages in
Decatur occur in the winter months.

Part of the water saving at the Staley
plant, Dr. Greenfield says, is a seasonal
reduction. As the weather becomes cold-

COOLING WATERS leave the main corn plant in
this stream, brought to a point east and south
of extraction plant in a 60-inch tile. Piped under
Staley's own lake, the water goes through meter
house just to the right beyond picture, as it
starts the last lap of its journey to the big lake.
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GREATEST SAVINGS in water by the Staley company has been made at this cooling tower near
the refinery. By installing new pumps and making some changes in usual procedures, water from
the feed house evaporators is now being cooled and re-used. Cooling is accomplished by pump-
ing water to top of these towers and then spraying it down over a series of slats, with a fan in
the top, aiding in cooling process. These changes were made at considerable expense to company.

er, less cooling water is required. He
estimated that at the time the changes
were made the savings in pumpage were
about seven percent due to cool weather.
"This means", he added, "that the bulk
of the present saving has been due to
the changes which we made in connect-
ing the cooling tower with the feed
house."

The Staley company undertook this
project, Dr. Greenfield explains, when
the lake level continued dropping during
the autumn, and Commissioner Chastain
made an appeal for the public to save
water.

Announcement that the Staley com-
pany was making this savings, was
greeted with public expressions of grati-
tude by the city. Commissioner Chastain
expressed the belief that if the total
industrial consumption of water in the
city could be cut 30 percent, a savings
of nine days' consumption per month
would be effected. Since that time a
number of industrial plants and other
institutions in the city have announced
water conservation plans.

Water is as necessary to the Staley
plant processes as are corn and soy-

beans. Much of the water that is used,
however, is used only for cooling pur-
poses and is eventually returned to the
lake. Water being aerated in the Staley
lake near the extraction plants, and
that which tumbles through the big ditch
from the syrup refinery, make up the
bulk of these cooling waters that are
returned to Lake Decatur. These two
streams join in a little pool at the ex-
treme east end of Staley lake and after
passing through a meter, form a little
creek which runs into the upper part
of Lake Decatur. In recent weeks one
of the few wet places along the lake
shore has been the mouth of this little
creek.

In making this water saving possible,
according to Dr. Greenfield, the com-
pany spent considerably more in actual
money than it is saving in pumpage
costs. New pumps and connections and
other equipment cost the company be-
tween $10,000 and $15,000. This did not
include engineering costs. The general
feeling among Staley officials is, how-
ever, that the expense is more than
justified if the community water situa-
tion can be helped by it.
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Me Caleb
heads

sales pup

West Michigan manager

in Grand Rapids

GMRA organization

0,

J A N U A R Y • 1 9 5 4

'NE WAY in which groups show their
esteem for a member is to elect him
president of their organization. Such an
honor recently came to our package
territory manager, Don McCaleb, in
Grand Rapids, Mich. He was elected
as president of the GMRA of that city
for 1954. This group, Grocery Manufac-
turers' Representatives Association, is
made up of representatives of national
and local food firms calling on the
grocery trade and of newspaper, radio
and trucking concern representatives.
There are chapters in many larger cities
in the country.

Purpose of the organization, according
to McCaleb, is to work toward eliminat-
ing or at least minimizing practices
which stand in the way of the proper
distribution of the products of manu-
facturers represented by the member-
ship. "We try, too, to encourage the
interchange of ideas among members
and their customers."

McCaleb, who has been a member of
the club for ten years, says his first
office in the organization was as a mem-
ber of the sick committee. Later he was
made one of the directors, then secre-
tary. He also served one term as vice-
president.

Don, Staley company territory man-
ager in western Michigan, has been
with the company since 1945 but has
been in food sales work most of his adult
life.
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L. E. TREMPEL, stand-
ing, left, talks about
cake making to sales-
men. Facing him are
Al Morgan, A. Sarran,
W. Rice, A. Hahn, and
J. Swiney. The one on
the left is H. Saussele.

"STALEY P R O D U C T S
can be used here,"
salesmen hear. From
left: J. Davis, J. Swi-
ney, L. Hays, P. Braun.

IILLION DOLLAR^BUSINES
YOU GETTING YOUR SHARt? S A L E

meet!
foods
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Sales Meetings

Representatives
here for

conferences

RICHARD HEYL, left, tells three other sales-
men how canned peaches are improved when
SWEETOSE is used in preparing them. From
the left they are A. Sarran, W. Rice, C. Hahn.

MEN HERE for
I saw display of
n which our prod-
n be used. From
Donalan, D. Paul,

!•, and J. Springer.

PAPER MILL technical representatives met in Decatur late in December
for the annual conference. Seated, from left, are C. Sehring, R. Link,
and J. Hohman. Standing, from left, are L. Willoughby, H. Vanderberg,
R. Kilty and R. Dempsey. The latter just recently joined the company.
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L. O. Carlisle

promoted
to a new job

• L. O. CARLISLE has recently been
promoted to the newly created position
of field supervisor of corrugating tech-
nical sales. He has specialized in technical
sales work in that field since taking his
degree at Bucknell in 1931. Following
graduation he was in the corrugating
sales-service department of Stein, Hall
and Company before coming to the Sta-
ley company in 1937. He came here as
field technician serving the corrugated
paper box industry. Since then he has
been exclusively in that department.

In his new job Carlisle supervises field
corrugating technicians, coordinating
sales and development work with vari-
ous branch sales offices and the main
office in Decatur. Across the country
field technicians keep in close touch
with the corrugated paper box manu-
facturers in their territories. R. A. Sher-
man handles the northeastern territory,
W. E. Trennepohl the middle south and
southeastern states, Jack Rose the mid-
dle western states, and Jimmie Turek
the west coast.

TECHNICIANS in the corrugated paper box industry met in Decatur for a conference in December.
At the left is L. O. Carl isle, field supervisor. Others, from left: R. A. Sherman, W. E. Trennepohl, and
Jack Rose. Not present was Jimmie Turek, west coast representative who did not attend meeting.
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Three local schools

have Staley sons playing

on this year's fives

Chuck Behrends

It's Basketball Again
By Leek Ruthrauff

Bob Davis

>ASKETBALL IS BACK with us
again. That's OK by me as I am what
is known as a "basketball nut". I am
not alone in this. I believe that statistics
will show that more people watch bas-
ketball than any other sport in America
today. I know that a lot of those fans
work at Staley's. More than a dozen of
them have a deep interest in this game
because their sons are playing the sport
at our local high schools.

We decided, as we have the past two
years, to check the team personnel at
the three schools to find out how many
"Staley boys" are among those who play
before thousands of local high school
basketball fans.

J A N U A R Y 1 9 5 4

At Decatur High School, where Gay
Kintner i§ in his 25th year as head
coach, we find the following boys, all
members of the A squad: Chuck Beh-
rends, son of the late Dick Behrends.
He now lives with an uncle, Eric Augus-
tine, M. & L. ; Bob Davis, son of Willie,
of 48-49 building; Ralph Artze, son of
Otto, of the round house; Bud Fuqua,
son of Lewis of the feed house; Don
Siweck, team manager, son of Robert,
foreman — reclamation; and Gene Lents,
assistant team manager, son of Norman,
shift foreman, feed pack.

Of these boys, Chuck Behrends is the
best known. He is the leading scorer on
his team and, at the time of this writing,
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is averaging 22 points per game. Beh-
rends is one of Decatur's outstanding
basketball players. Bob Davis has been
playing regularly and is doing a fine job.
Artze and Fuqua are reserves on the
A Squad. The former is a big boy while
Fuqua is one of the smallest boys play-
ing A basketball at any of the three
schools.

Don Siweck, team manager, who is
Coach Kintner's right hand man, has
another "Staley boy" as an assistant
this year in Gene Lents.

At St. Teresa High, led by the coach,
Joe Venturi, who last year took his boys
to the high school state finals, we find
two "Staley boys" who are struggling to
make the A Squad. Tony Lents is not too
tall—built along the lines of his dad,
Harold, oil sales. Lents has a lot of abil-
ity. You will hear more about this kid
before he graduates. Larry Lavery is a
good sized boy and while his best sport is
football, he is good enough to be picked
by his coach as a boy who can make
the St. Teresa regulars hustle to hold
onto their jobs. His father is Chuck,
millwright and president of the Fellow-
ship Club.

The largest group of Staley boys we
found were at Lakeview High School.

This includes: Larry Betzer, son of El-
mer, Elevator C; Joe Waller, son of
Woodrow, feed house; Eddie Hull, son
of Harold "Happy", boiler room; Jack
Hoffman, son of Herschel, tin shop; Rob-
ert and John Nugent, sons of Sylvester,
Elevator C; Bob Horton, son of Gerald,
Sr., supervisor of Union Relations; Larry
Lewis, son of Everett, boiler room; Sam
York, son of Isaac, mill house.

We are sorry that we were not able
to get the Lakeview boys out for a
picture to run along with our other bas-
ketball pictures. The athletic director
said he was not able to arrange his
schedule so the picture could be taken.

We fans are in for some good basket-
ball from all three of these teams. Last
season, you might remember, I picked
Decatur High School to finish as the
number one team of the city with St.
Teresa second and Lakeview running
third. I was wrong, as many of you
St. Teresa fans have since reminded me.
Well, I may be wrong again, but here
is my pick for the 1953-54 season. I pick
Decatur High School to wind up as the
number one team of Decatur, with St.
Teresa running a close second, and Lake-
view again in third spot.

TWO LOCAL HIGH school teams Include these sons of Staley men. From left: Ralph Artze, Larry
Lavery, Don Siweck, Bud Fuqua, Tony Lents, and his cousin Gene Lents, Bob Davis, Chuck Behrends.
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Dorothy Scherer wins

Blue Ribbon in Garden Club

Exhibit in Chicago

MRS. SCHERER, left, receives the blue ribbon
from show chairman, Mrs. H. J. Bluhm. Prize
winning panel is at extreme left of the picture.

W.INNING BLUE RIBBONS is noth-
ing new for Dorothy Scherer, whose
husband, R. C. Scherer, is secretary of
the Staley company. Mrs. Scherer, an
artist who works in many mediums, has
been entering various local and state
shows and exhibits for years and gen-
erally takes a prize when she enters
something in a show. This year she did
it again, when a silhouette she entered
in the Illinois State Garden Club show
took first place.

The silhouette, which Mrs. Scherer
called "Hark! The Herald Angels", was
in keeping with the theme of the club
show this winter which was Christmas—
in song and story. It was held in the
Palmer House in Chicago early in Decem-
ber where entries were by invitation
only. It was the tenth such show Mrs.
Scherer had been asked to enter as the
representative of the Decatur Garden
club. Her entry was a panel, almost
six feet long, on which she had painted
stylized angels. The painting, in heavy
black ink, was shown through a lighted
plexiglass panel which gave the whole

thing a softened, misty appearance. Un-
fortunately, Mrs. Scherer says, the panel
must be shown with the plexiglass and
lighted, a thing which is not easy to do
under ordinary home conditions. For
that reason few of her Decatur friends
have seen this year's blue ribbon winner.

In the ten years she has entered these
shows she has shown painting, flower
arrangements and ceramics. She has
taken six blue ribbons for first place,
two reds for second, and a third in those
years. Three years ago, she had an entry
in a show at Peacock's in Chicago. This,
also an invitation affair, was only for
blue ribbon winners in former State
Garden Club shows. In all these shows,
Mrs. Scherer emphasizes, she enters in
the name of the Decatur Garden Club
and not her own name.

Mrs. Scherer, who studied art at So-
phie Newcomb in New Orleans, has
continued her active interest in various
forms of art. Recently she and her
daughter, Mary, have been working with
ceramics. At present Mary is studying
ceramics in Europe.
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SEVEN NEW TANKS for formula feed ingred-
ients were erected in record-breaking four days
by the simple process of putting up g lass- fused
steel instead of concrete, more generally used.

T.UkS Ilii; BLUE
Glass lined all-steel bins erected to

hold ingredients for formula feeds

SOMETHING NEW in the way of
storage bins has recently been erected
in the plant. At any rate, it is new at
the Staley plant—and not too old in
grain storage. This something new—in-
cidentally it is also "something blue"—
is a group of seven blue glass coated
steel tanks just erected at the new
formula feed plant. Generally the Staley
company has built its grain storage bins
of concrete, a long and expensive process.

These new "Harvestore" tanks have
several advantages over the concrete
bins, in addition to the savings in time
and money, engineers think. Because
they are steel construction, lined inside
and out with fused glass, they need not
be painted, resist rust and corrosion and
contamination of stored products.

Perhaps the mechanical unloading
feature of this bin has appealed to the
Staley engineering and technical group
as strongly as any of its features. An
unloading arm in the base moves slowly
around the floor from a center axis. An
endless chain on this arm claws at the
stored product and drags it to the center
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vent where it drops through to the con-
veyor. This feature prevents grain from
forming a shell about the sides of the
tank and clinging there while the more
recently added grain drops through a
cone onto the conveyor. It works on the
theory, engineers say, of first in first out.

These bins also are not particularly
affected by changing weather conditions,
and have a "breather" for ventilation.

The Staley tanks are 14 feet in diam-
eter and 40 feet high and were erected
in four days after the concrete founda-
tion was put in. The capacity of each
is approximately 6,000 bushels.

They will be used for storage of
ingredients for the formula feed other
than corn and soybean meal.

The company which manufactures
these bins sells them erected, the bin
being put up by the manufacturer's men
after the foundation is put in. Although
the bin manufacturer's men did the con-
struction Staley engineers were in charge
of the project. Norman Scranton was
the project engineer and Frank Shaw
was the field engineer in charge.
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NEW OFFICERS of Staley's Women's club are shown in this photo. From left, LaVeta Klein.
trustee; Dorothy Albert, president; Esther Elders, Margaret Girl, trustees; Pauline Turner, vice presi-
dent; Pauline Cable, treasurer, and Carolyn Wright, trustee. They took office at January meeting.

Dorothy Albert heads club
iHE STALKY WOMEN'S CLUB will

start its second year in 1954. In prep-
aration for that, the club elected new
officers in November. A group, with a
membership representative of all de-
partments in the plant and offices, was
organized last February.

The new president is Dorothy Albert,
secretary to W. B. Bishop, who last year
rounded out her tenth year with the
company. She succeeds Betty Roderick,
of the manufacturing department offices.

Pauline Turner was elected vice-presi-
dent. She is a charter member of the
club and last year was one of the trus-
tees. She is forewoman in the syrup
house. LaVeta Klein, who was also a
trustee last year, is the new secretary.
She is librarian in the technical library.
Pauline, who has been with the company
22 years, succeeds Jane Ernst as vice-
president, while LaVeta succeeds Neva
Long.

Pauline Cable, of export sales, is the
newly elected treasurer, succeeding Mary
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Brun, of the financial department.
Named as trustees to serve one year

are Margaret Girl, of the sewing room,
Esther Elders, of the syrup house, and
Carolyn Wright, service department. The
club meets the third Thursday of each
month, always for dinner and generally
in the Staley club house. Committees,
which were not named at the time the
new officers were elected, have charge
of the dinner arrangements and the pro-
gram. In most cases, the dinner commit-
tee takes charge of the actual prepara-
tion of the dinner.

While the club was not organized at
the time, the first unofficial meeting
of the women's group was a dinner just
before the Christmas holidays in 1952.
At that time plans for the club were
discussed and officers of the Staley
Foreman's club advised the women on
the steps necessary to form an organiza-
tion. The club was formally organized
in February of 1953. Approximately half
of Staley's women employees belong.
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STi LEV'S

IN A RECENT STORY on Central
Illinois, National Geographic Magazine
carried two colored photographs taken
at the Staley plant. One showed a group
of office girls in the garden on the roof
adjoining Mr. Staley's office on the
eighth floor. The other showed some bas-
kets of corn and soybeans—with, of
course, a couple of good looking young
women.

The pictures were taken more than
a year ago when the magazine photogra-
pher was in central Illinois gathering
material for his story.

WILLIAM OWENS, JR., has been
elected president of the newly organized
Young Men's Industrial Club. The club
holds its monthly dinner meetings in the
Y.M.C.A. While it was being organized
Owens was chairman of the committee
to draw up a constitution.

STALEY'S was one of the three large
companies asked to have an exhibit at
the meeting of the insurance division
of the American Management Associa-
tion in Chicago in November. E. E.
Rhodes and Gehl Tucker, assistant treas-
urer and insurance buyer, did much of
the work on the exhibit. They and R. S.
Bass, company treasurer, attended the
meeting and spent much of their time
in the exhibit. The exhibit was in the
Drake Hotel.

L. S. ROEHM, manager of the corn
division, is chairman of the Association
of Commerce educational committee
which campaigned to get a $7,000,000
school bond program passed by the vo-
ters. The issue was passed in the special
election Nov. 17.

Lloyd Cox

UNION ELECTS
ALL OFFICERS of Local 837, U. A.

W. A. (A.F.L.) were re-elected at the
meeting in union hall Dec. 10. They are:
Lloyd Cox (M. and L.), president; Merle
Blair (chemical engineer helper), vice-
president; Gilbert Boren (M. and L.),
financial secretary; Robert Stroyeck (as-
sistant chemical engineer, analyst),
recording secretary; Clifford Finley
(tinner), sergeant-at-arms; Ralph Hen-
derson (pipe fitter), guide; William
Peterson (pipe fitter), trustee. Other
trustees are Henry Meyer (M. and L.)
and George Raney (electrician); Bar-
gaining committee—Al Artze (pipe fit-
ter), Raymond Reinhold (tinner), Ray-
mond Grunert (glutamate plant), Lloyd
Cox (M. and L.). Other members of
this committee are Robert Stone (No. 16
building), Beacham Jackson (electri-
cian) and Robert Stroyeck (chemical
engineering). Al Artze is the only new
member on the bargaining committee.

A. ROLLIN STALEY, sales promotion
manager, was general chairman of the
Westminster Presbyterian church edu-
cational building fund drive staged in
November and the early part of Decem-
ber. A number of other Staley men were
on the committee.

T. C. BURWELL, vice-president in
charge of traffic, spoke before the Rotary
club in Bloomington, Illinois, early in
December.
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ZEST, Staley 's monosodium glutamate,
was featured in company booth at
hotel show in New York this fall. H. J.
Wallner, left, New York package sales
territory manager, was in charge. The
chef serving ZEST in soup is W. Wen-
derich. The visitor is Helen Connelly.

STALEY'S AT TRADE SHOWS
LAUNDRY OWNERS and managers at annual convention of American Institute of Laundering in Los
Angeles this fall were welcomed to Staley booth by Staley men, left to right, Don Magie, salesman;
R^ W. Murphy, San Francisco manager; G. H. Walker, manager co-products sa les ; G. English, sales-
man. Mervin Kerrick, on the right, is the owner of Kerrick's Laundry in Santa Cruz, California.
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Dr. Waller

By G. H. Waller, M.D.

Staley Staff Surgeon

IN THE PAST 30 years we have seen
many medical advances. Those years
have brought forth the wonder drugs,
new diagnostic measures, new techniques
in surgery. And all of these have been
major factors in increasing the average
life span by 40 percent during those
years.

Now we find an ever-increasing num-
ber of people in the seventh and eighth
decade of life. People of 70 or 80 years
of age are not so rare as they were 30
years ago. Many of these persons, in
their declining years, will need special
care and will, of necessity, be placed in
a nursing home.

The average nursing home in most
localities is indeed a dismal place. Most
of them are crowded far beyond their
capacity. Most of the rooms of average
size have at least four persons assigned
them. Larger rooms are often arranged
in cubicles. Furniture, as a rule, does

not add to their attractiveness. Often
it consists only of a broken-down chair,
a bed and no accommodations for per-
sonal belongings. Ventilation, often, de-
pends on whether or not a door is left
open.

To combat a problem of this type
we must approach it from the local level
first. We have found by experience in
the past that any institutions function
best when operated in the county they
serve and under direct local super-
vision.

Our problem, simplified, comes down
to this — we must build nursing homes
where our aged and chronically infirm
may spend their remaining years. They
must be homes where they can pass
those years in a moderate degree of se-
curity and dignity. It is a problem which
grows with the years. If nothing is done
within the next few years we will find
the problem even more severe.
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Odd
Shots

WE HAVE SALESMEN in different sizes, it would
seem. At right these three show the extremes.
Alex Sarran, 6'4", and Norfleet Hart, 6'6", back
up Jess Swiney, a proud 5'4". All three men
are salesmen in the industrial sales division.

EHSY-

i v

•»rs.'">.

ZULA WILLIAMS, above, suggested that volun-
teers working at Blood Bank at Staley's each be
given a bottle of STA-FLO starch as they left
plant. Women workers expressed appreciation.

k
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STA-FLO Liquid Starch—125 cases of it—made
this display which package salesman, Lamar
McKeller put up in Setzer's store in Jacksonville,
Fla. McKeller, in picture, said display attracted
attention — and buyers — which was his aim.

S T A L E Y J O U R N A L



THE ONE WITH THE SMILE is Jimmy Turelc, west coast corrugating
technical representative. He holds, not the salmon he promised Staley
friends, but a barracuda—a 12-pounder he caught off the California
coast near San Clemente. Experienced fishermen say that's some catch.

FOUR NICARAGUANS shivered in the coldest weather they had ever experienced when they visited
our plant in November. They were with P. M. Phillippe, left, Point Four advisor to Nicaragua. They are
A. Rosales, Department of Animal Husbandry; F. Cepada, Department of Farm Management; M.
Tercero, extension agent; Prof. Lindo, National School of Agriculture. Right, L. Smith, soybean supt.
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Stiictfcj UweniwJ
• WILLIAM R. RICHARDS has been
promoted to be shift foreman in the oil
refinery. He came to the company in
January 1946 and, after some time on
the extra board, was assigned to a job
in the feed elevator. Since 1947 he has
been in the oil refinery, on the hourly
roll.

He is the second member of his im-
mediate family to be made a shift fore-
man. A brother, Leo, is shift foreman
in 13-21 building. Another brother, Cal-
vin, is a shipping inspector in the plant.
He also has several nephews and other
relatives with the company.

• RICHARD W. BANNON has recently
been employed as sales trainee in the
formula feed sales division. He was
discharged from military service a short
time ago. Before entering service he was
graduated from the University of Illinois
College of Agriculture.

• GENE STALEY, advertising manager
in the soybean division, has been appoint-
ed chairman of the publicity committee
of the Decatur Association of Commerce.

• WILLARD LANGER has been pro-
moted from time study man in Standards
to senior buyer in the purchasing depart-
ment. Langer came to the company in
1952, soon after his graduation from the
University of Wisconsin. He came here
under the graduate trainee program, and
for some time worked at various jobs in
several departments. Last July he was
assigned to Standards where he has been
until his recent promotion.

• FRANCES SCOTT has been promoted
from messenger in the service depart-
ment to junior clerk in the traffic de-
partment.

• DON MILLER, a salesman in the Oma-
ha territory, industrial division, came
back to Decatur during the Christmas
holidays to visit friends with whom he
worked while he was in the industrial
sales office. His greeting to one and all
was—"Did you know I have a daughter
now?" A fairly recent event.

• MARY LUSK has recently been em-
ployed as a messenger in the service
department.

• MARTHA SNYDER has been promot-
ed from messenger in the service depart-
ment to junior clerk in the package sales
department.

NEW SALESMEN—From left: R. C. Dempsey, technical representat ive in New England paper mill
territory; R. W. Bannon, trainee in formula feed s a l e s ; C. N. Rnson, newest member of feed sales.
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25 Years

• JACK DILLON, industrial salesman,
has reason to regard Jan. 1 as a special
day, aside from the fact that it marks
the beginning of a new year. It is the
anniversary of his coming to the Staley
company. This year it is extra special
because it was 25 years ago this month
that he became a Staley employee.

Although he lived and worked for the
company in the northern part of the
United States for several years, Jack is
incurably a Southerner, and proud of it
in a gentlemanly sort of way. He was
born in Lynchburg, Va., and named Lu-
ther Asbury Dillon, but if anyone ever
calls him by that name none of his
Staley friends know it. To Staley people,
and his many other friends he is Jack.

The word "many" is used advisedly,
because Jack has made a collection of
friends through the years. Every place
he has lived, and every place he calls
on customers, Jack has good friends.
Often they are golfing friends, because
Jack is a golfer of no mean ability, or
friends from his student days at Wash-
ington & Lee university. Although he

came to work for the Staley company
in January 1929, he was no stranger to
Staley's. From 1919 until 1929 he repre-
sented Staley's as its broker in Cincin-
nati. During those years he had his own
brokerage business in that city.

When he first came to the company
he was in the New York office. Later
he transferred to Cleveland, but during
most of his 25 years with the company
he has worked through the Atlanta
office.

BACK FROM SERVICE
• RETURNING FROM MILITARY ser-
vice within the last quarter of the year
were:

James D. Weatherford, yards
Billy D. Barfield, plant clean-up
Charles D. Burdick, office janitors
Dewey Gosnell, 20 building
George A. Finch, Jr., starch drying
William M. Osborn, 20 building
Chester C. Boggs, Elevator C
Earl L. Hammer, feed house
Darrell King, extraction plant
Maurice E. Trueblood, yards
Donald N. Klinger, 48-49 building
William D. Sloan, feed house
Thomas J. Kessler, 17 building
Dwight J. Butterfield, 20 building
Burl A. Edwards, 17 building
Donald O. McKinney, plant clean-up
Howard E. Hull, extra board

Donald O. Collins, extra board
Franklin E. Thompson, extra board
Robert Lee Robinson, yards
Shelley E. Heiland, pipe shop
Harold E. Crawley, Jr., 20 building
Robert F. Carlson, yards
Myron S. Giles, extraction plant
Leonard C. Kalinoski, extra board
Danny M. Armstrong, extra board
Ira J. Jacoby, extra board
James F.,.Green, extra board
Jack Fisher, feed house
Arthur M. Leach, reclamation plant

TIMELY HELP
When a Staley family suffered the

loss of its home and most of its belong-
ings in November, Staley men collected
money, clothing and home furnishings
for them at once. The victims of the
fire were the James Green family. He is
on the extra board.
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Retirements
• For a number of years it was tradi-
tional around the Staley plant for most
of the millers—or at least the men in
the mill house—to be German or of
German descent. A few times they had
not only been born in Germany but had
come from a milling family there—had
even worked in a mill in the old country.

It seemed a natural question, then, to
ask Ben Burton the other day if his
people in Germany were millers. Ben
smiled and shook his head.

"No", he said, "My people were not
millers and I am not a German."

Instead, he went on, he was born in
Lithuania and, until he came to this
country as a young man, he had lived
and worked on a farm. In the United
States, however, he has always been in
the milling industry. He worked for the
American Maize-Products company in
their plant in Roby, Ind., and then for
a while was in the millhouse of the Corn
Products Refining Company in Argo.

In 1924 he came to Decatur and, since
by that time he probably regarded him-
self as a corn milling man, it seemed
the natural thing for him to come to the

Staley plant for a job. He was put to
work on the steeps in the millhouse—
and that for the past 29 years has been
his job—the only job he has had with
the Staley company and one he has done
very well.

Now Ben is retiring. It's about time,
he says, for he has a great many things
he wants to do. Most of them are things
around the house. This winter he has
a great many inside jobs he plans to
take care of and then, as soon as the
weather is good, he thinks he will paint
his house.

BLOOD DONORS
• It has been learned that at least four
Staley persons who gave blood when
the Blood Bank visited the plant this
fall, were not listed in the group of
names which appeared in the December
Journal. These four are Merle Walters,
J. A. Stigers, W. S. Martin and Elza
Gass. These names were on the official
list which arrived after the December
Journal had been printed.

+—f

DEATHS
WILLIAM C. SHARLOCK

• WILLIAM C. SHARLOCK, retired,
died Dec. 13, after a long illness. He
came to the company in 1917, as assist-
ant foreman in the electric shop, and
served in that capacity during his entire
time with the company. He retired last
April.

EVERETT H. SUTTON
• EVERETT H. SUTTON died Dec. 11.
He had been with the company since
1939 and at the time of his death was
employed in 75 building.

GROVER L. ENGLE
• GROVER L. ENGLE, former office
janitor, died Dec. 2, after a long illness.
An employee of the company since 1939,
he had been ill since June 1950.

W. C. MAPLE
• W. C. MAPLE, retired, died Dec. 6.
First employed by the company in 1915,
he was employed in 20 building when he
retired in December 1945.

ARTHUR G. SELBO
• ARTHUR G. SELBO, a salesman in
the package division, died suddenly Dec.
18. He had been with the company for
about a year.
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By Leek

THE QUESTION: What type of question would you like to
see Flash Answers ask?

"Questions on current events, as time-
ly as possible, would interest me most.
I'd like to read and have opinions of
other Staley people on such events."

Charles Willard
Supervisor of
Mailing

Ruth McNail
Office Manager
Engineering

"I think the questions should be mixed
up. I like sports, so such questions are
right down my alley. I realize everyone
is not a sports fan, so mix them up with
political and others."

"I believe questions on the condition
of the country in general would be of
most interest to all of us. What about
the atom and hydrogen bomb—will we
use them? Will they be used against us?"

Wibb Falk
Extra Board
Foreman

"I'd like to see questions on vacations
like—what did you do, where did you go,
and what do you plan for your next
vacation ? Vacations interest me—I think
they are good for us."

Thomas J. Murray
Control Laboratory

Maxwell G.
Anderson
M. & L. Dept.

"Generally the type of questions used
in the past have interested me. I'd like
to see questions that pertain to Staley
people, their lives and jobs. I like ques-
tions, too, that forecast coming current
events, like your world series questions."

Fred Bahlow
20 building

"I am more interested in a wage
increase than anything else, so any ques-
tions that pertain to that issue would
interest me."
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