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Co Meany ings ma 

ONE WAY TO MAKE 

A JOB INTERESTING 

One of the things people always say, 
when they are trying to keep a dying 
conversation going is, “You like your 
job, don’t you?” To that my answer 
generally is just plain “yes”, because 
long ago I found out that most of them 
are not really interested. I could, if I 
thought they really wanted to know, tell 
them why I like my job, and probably it 
would surprise them. The chief reasan I 
like my job above any other job I can 
think of is because every one concerned 
with the arganization makes my business 
his business. 

And that is not to be interpreted to 
mean that we have an officious bunch of 
people in our organization. It means 
that nearly everyone with the company 
is interested in what I am doing here and 
wants ta see the job ga over in a big, suc~ 
cessful way. Nobody wants me to miss 
anything, and no matter what happens 
some friend of mine sees that I know 

about it. Why shouldn’t I like my job? 
Another Answer 

That friendly and constant interest is 
also the answer to that other question 
people ask me—‘How do you ever get 
ideas enough to fill up a magazine?” If 
the idea getting was leit entirely up to me 
the Starry JournaL probably would be 
a four page paper appearing about three 
times a year. As it is, first one person and 
then another has an idea, which he passes 

on to me—and we get out a magazine 
every month. Not only «lo we get it out, 
but we all feel that it is ours—the fellow 
who had the idea, I who wrote the story 
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and the others who co-operated by pos- 
ing for pictures or giving us needed in- 
formation. 

We might take this month’s issue for 
an example. Maybe i had the idea of 
that story ubout the feed department, 
but my idea would have died of insuf- 
ficient knowledge if it had not been for 

the invaluable help given me by the men 
in the department, particularly Hershel 
Morris. Then there is that story about 
the New York office. Otto Sutter is a 
busy man but he and his staff took time 

and plenty of it Lam sure—to have 
pictures taken for us, and send on bia- 
graphical bits about each person. Tom 
Longbons, in the Painesville plant, is also 
busy, but he took time to write me about 
somie parties they had and took the trou- 
ble to have pictures made for the Journal. 

  

WHO HELPS? 

There is another thing I have discov- 
ered over a period of years. It is always 
the busiest people about the place who 
have the most time to help the other fel- 
low and who are most willing to pass on 
their ideas. Whenever I have a sales de- 
partment story to write I always go to 
one of the busiest men in that depart 
ment for the necessary help. Why? Be- 
cause I not only know that he can give 
me the correct information but because 
T know he will do it as if he wanted to 
The same holds true of technical stories. 
It is the busiest engineers and chemisis 
to whom I go when T am foggy about 
technical terms. And when I want to 
know family connections or little histor- 
ical bits about some of the men in the 
plant I call Ed Smith. Again—why? 
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Because, while he is always so busy that 
T often feel guilty about calling him, he 
acts as if he really liked to be interrupted 
(imagine) and always has the informa- 
tion [ want. 

That by no means completes the list 
of people who make me like my job. 
There is Luella who is never too busy to 

look up addresses and initials for me. 
(Ha—you thought I knew all your ini- 
Gals off-hand!), Ruth who helps me 

when I can’t connect a name and a face, 
and Vivian who tells me who married 

who—and Louie whe tells me where peo- 
ple are when T have to tind them in a 
hutry. And there are others—but to 

name them would be to print the plant 
personnel list. 

    

So—of course I like my job—Pd be 
terribly hard to please if I didn’t. And 
certainly there is no lack of ideas—be- 
cause some of the best minds in the com- 
pany are always working for the Journal, 

A WESTERN FRIEND 
PROVES OUK THEORY 

Right on the heels of all this we have 
been saying about people always keeping 
The Journal in mind, came a letter irom 
California. A man who formerly lived in 
Illinois and often visited our offices, 
wrote from his home in San Francisco: 

If I should start to figure how long I 
have been receiving the Srairy Jour- 
NAL, it would immediately disclose my 

age. Let me say that I have been here 12 
years and T have been reading the maga- 
zine at least that long. 

The January issue is especially inter- 
ing—particularly the pictures of Mr. 
aley and his son. 
‘The cocoanut pie pictures in this issue 

makes one’s mouth water, and after look. 
ing at the ladies who make them one can 
tell they would be us tasty as they look, 

A short time ago I found w newspaper 
clipping which I am attaching. Thought 
you might like it. 
FEBRUARY, 1940 

        

  

  

always ind = leNGh of excuses for worry 
in this world. You can worry about the 

future and worry about the past and 
worry about the present. Worry about 
health and worry about sickness, and 

worry abeut people. 

Worry about government, about an- 
archy, about taxes and bills, about Hood 
and drouth, about p’s and q’s. Worry 
about children, and about the old fol 
about your teeth and your complexion, 
about losing your job or fearing you'll 
have to go to work. 

      

Worry because you're too thin, worry 
because you’re loo fat; worry about 
baldness, worry about deainess; worry 
about your wife, worry about your hus- 
band. 

Worry because the other fellow travels 

too fust, worry because he pokes along. 
Worry about the flowers in the garden, 
and the birds in the sky, worms iu the 

ground, 

Worry about religion and worry about 
science, worry about what you see and 
worry about the invisible. Worry about 
a sliver in your thumb or an ache in your 
heart, about what people say about you 
and what they don’t, about’ crowds and 
about lonetiness. 

    

  

If youre the worrying kind, there's 
fuel for worry everywhere in fife. {1 
buntis slowly, makes a great smudge, and 
nothing anyone can say or do will put it 
out—if you'd rather worry than live eas- 

ily and naturally and pleasantly. 

  

The ene cure for worry is the sudden 

thought: Life is essentially good and 
whatever happens to me isn’t as impor- 
tant as T’ve been thinking it is... That 
puts an end to worry. 

  

I know it cloes, because I’ve done it. 
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ALL THE WORLD KNOWS 

STALEY FEEDS sow 
PICTURE CHANGES SHARPLY IN FIFTEEN YEARS 

Because starch is only one of the 
things the Staley company manufactures 
from corn, those people who have to do 
with these other products are properly 
incensed when they hear the plant re- 
ferred to as a “starch factory”. This is 
particularly true of the men who make 
and sell feeds and meal, for those prod- 
ucts are not only as highly important but 
they are as direct a result of the corn 
starch making process as the starch itself. 

This is true now, but there was a time 

when men were so fascinated by the idea 
of making starch from corn that they dis- 

carded everything resulting in the process 
but the starch. Feeds had been mixed 

for untold years, by combining two or 
more grains, but starch had been made 
from corn for probably fifty years before 
anyone thought of making feed from the 
remaining part of the corn kernel. The 
object was to get the starch out of the 
corn—the remainder was just discarded. 

An Idea 

Eventually someone had the idea of 
using the bran, glufen, steep water aud 
oil cake, and the world was giverpsome of 
its best feeds. By the time the Staley 
company started operations in Decatur 
corn gluten feed and corn oi! mea! were 
accepted by-products of the corn starch 
industry, and every plant which made 
starch just as a matter of course made 
and sold feeds. 

< 

Long before it made syrups or many 
of its present long list of special products, 
the Staley company made gluten feed 
and corn oil meal and starch. When the 
first sales organization was perfected a 
separate department was set up for hand- 
ling feed sales. Through the years that 
department has not only retained its 
identity but has grown steadily. Since 
the company started processing soybeans, 
almost twenty years ago, and soybean oil 

meal was added to the feed sales prod- 
ucts, the feed department has grown be- 
yond the dreams of most Staley people 
of jifteen years ago. 

Not So Easy 

This growth was not as easy as the 
above paragraph probably makes it 
sound, and as two surviving pioneers of 
that early sales campaign can testify. 
These two, H. T. Morris, feed sales man- 
ager, and K. J. Maltas, his assistant, ac- 

tually were the feed department at one 
or two times during their early days with 
the company. 

Corn oil meal and corn gluten feed they 
could sell, because by the time they 

took over—along about 1928—those 
were established products and were in de- 
mand. Soybean oi] meal was another 
story. In 1928 it was still regarded as 
something that might be good if the 
beans were imported ut probably was 
terrible if the beans were native grown. 

Bags of Soybean Oil Meal come down this belt from the packing floor to ihe shipping platform 
FEBRUARY, 1949 

This modern method makes handling much easier, on men and bags. 
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Because of this attitude of dealers and 
feeders Mr, Morris and Mr. Maltas did 
strictly missionary work for a while. 

Wor 

  

in East 

Through the eastern half of the United 
States this introductory work was partic- 
ularly necessary. Less than half a score 
of the dealers in that district were fa- 
miliar with soybean oi] meal and even 
they had no warking knowledge of it. It 
was only by being competitive with other 
long established protein concentrates 
with which the trade were familiar that 
the Staley company was successful in 
getting these eastern mixers to try the 
meal. 

The plan got results. In 1928 the com- 
pany sold, alter much effort, about 200 
cars of soybean oil meal. By 1931 sales 

had jumped materially. One of the most 
gratifying things about the whole matter 
was that when a man was finally sold he 
was practically a customer Jor all time. 

Morris Here in 1923 

Although they were into the feed de- 
partment about the same time Mr. Mor- 
ris came to the Staley company several 
years before Mr. Maltas. It was late in 

1923 that Mr. Morris came to take over 
the starch sales work when E. K. Schei- 

  

ter, who had been in charge, was made 
genera] sales manager. Mr. Morris came 
with a thorough training, for he has 
grown up in the grain and milling busi- 
ness. He had his early training under 

W. H. Suifern of Suffern-Hunt mills and 
for a number of years before coming to 
the Staley company was manager of the 
Decatur plant of the American Hominy 
company. 

He looks back now to his time in our 

starch sales as a time for training young 
helpers. Perhaps one reason he likes to 
remember that period is that most of the 
people he trained have gone on up pro- 
lessignally, One of his most shining stu- 
dents is Otto D. Sutter, now manager of 
our New York office. He had his first 
Staley sales experience and training un- 
der Mr. Morris. 

Gets Promotion 

Tn 1928 the man who had been man- 

ager of the oil and feeds sales left the 
company and Mr. Morris was pat into 
his place. With the joh he also took over 
the one salesman the department then 
boasted—young Ken Mallas. Mr. Mal- 

tas, who had graduated from Towa State 
College in 1924, had asked for a job 

with the Staley company in 1927 because 
he was interested in soybeans and the 
Staley company was the only one he knew 
about which processed soybeans. 

‘There may have heen times during the 
next few years that he regretted his ac- 
tion, but his record, shows nothing but 

intense interest and hard work. He says 
he worked the first 29 days without sell- 
ing a thing because in his territory he 
was very evidently the only person who 
had ever heard of soybeans. After his 

ardent missionary trip he did sell a car- 

we 

H. T. Morris is manager of our feed sales 
division and is directly responsible for many 
of the ideas which have placed the business 
in its present leading position. 
PAGE 5 THE STALEY JOURNAL



    

Feed salesmen dress up these days. In the group at the top are D. L. Bowers, Len Gray and Leo Martin. The two gentlemen below are C. G. Sckeeler and John Kern 
FEBRUARY, 1940 PAGE 7  



Three of the younger men in the feed department. Top, Rudy Dennis, assistant to 
Russell Baer; center, Norvel Crain, assistant to Mr. Maltas, and bottom, Russell Baer, who 
has charge of the eastern sales work, directly under Mr. Morris. 
PAGE & THE STALEY JOURNAL  



load and got along pretty well—until 
the bean supply at the plant ran out. 

About this time he got a letter frem 
the Decatur office with a signature which 
he finally decided was “H. MeForris”. 
He answered it accordingly only to get 
a reply with a slightly clearer penning 
of the name “H. T. Morris”. By this 
time it dawned on the young soybean en- 
thasiast thal the feed sales department 
had a new manager named Morris and 
that plans were under way to give Maltas 
lots of co-operation and in time, a more 
ample bean supply. 

Two Departments   

When things settled into shape late in 

1930 it was seen that the feed sales de- 
partment was going lo be a big jab with- 
out the oil sales, so a division was made. 

with Mr. Morris continuing as feed sales 

manager, and H. W. Galley coming to 
take over ail sales. 

One of the first things which was done 

aiter the new department was organized 
was to establish exclusive sales territories 
jor all brokers. After the usual doubt, 

which always attends a change, brokers 

found the plan worked to their advan- 
tage. 

Tn 1933 the department announced an- 
other new idea, Dr. K. J. Seulke joined 

the feed sales staff as a feed nutritionist, 
working over the entire eastern half of 
the United States. Mr. Maltas had al- 
ready been giving a similar service in con- 
nection with his sales work in the west- 

ern half of the country, and the way in 
which it was received prompted the com- 
pany to try it in the east. 

Introduce Nutritionists 

Perhaps no other one thing has done 
more to promote the use of soybean oil 
meal than this work of the nutritionists. 
Dr. Seulke devoted his entire time talk- 
ing to groups gathered together by deal- 

FEBRUARY, 1940   

Kenneth C. Kruse recently joined the 
feed sales forces, as nutritionist. 

ers, and to working with schools of agri- 

culture and experimental stations. He not 
only introduced soybean oil meal, he 
heiped feed mixers find the correct for- 

mulae for various uses and suggested 
many new uses for the meal. While he 

greatly broadened the field for this prod- 
uct, the company still realizes that it is 
still just scratching the surface of uses 
to which it can be put. Since Dr. Seulke 

left the feed department last year to take 
up promotional work for other Staley 
products, the feed nutrition department 

has added Kenneth C. Kruse as an assist- 
ant. Mr. Kruse is a recent graduate of 
Kansas Agricultural college. 

Russell Baer Arrives 

Since the feed department activities 
were increasing, it was necessary to in- 
crease the personnel. More salesmen had 
been added during the years, and in 1935 
Russell Baer went into the department. 
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J.D. Douglas, seated, and D. W. Rundell seemed to find a pipe an absorbing subject. 

He is now in charge of eastern sales, and 
has as his assistant Rudy Dennis. 

Mr. Baer has been with the company 
since September, 1926. Just out of busi- 
ness school he came to Decatur from his 

farm home west of town, looking for a 
job. He obtained it, in the Staley sales 

department, where he held a clerical job 
until he was transferred to feed sales five 

years ago. His assistant, Mr. Dennis, 
came to the company in 1937. He worked 
first in the mailing department, but was 
soon transferred to feed sales. 

When the division of territories was 
made K. J, Maltas was brought in from 
the read and put in charge of western 
sales. He has as his assistant Norvel 
Crain, who first came to the company in 

1930. He worked in our messenger and 
mailing department, and then left the 
PAGE 10 

Staley company to see the world. He saw 
it, as he later wrote for The Journal, 
“}rom a Boxcar”, and decided to return 
toa more routine, if less romantic job. 

Western Sales 

In charge of all salesmen in the west- 

ern division—which means most of the 

feed salesmen since the eastern division 
is handled thfough brokers—is D. W. 
Rundell. Because he has been a sales- 
man himself he knows all the questions 

and the answers, and is admirably’ fitted 
for his job. When he came to the com- 

pany in’ 1931 he had been working in the 
legal department of the Standard Oil 

company. 
His first contact with the Staley com- 

pany was in adjusting a claim for the 
Standard Oil. His first work with our 
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These pictures were taken at a recent sales meeting, At the top K. J. Maltas, left, talks it over with Andy Tow, center, and C. G. Scheeler, salesrien. Below are Charles Keith 
JE. Culp and R. 0, Wilson 
FEBRUARY, 1040 PAGE 11  



company was to make a survey for the 
sales department, but in 1932 he was sent 

out to sell feeds. At that time feed sales- 
men had something to sell only part of 
each year, so when he was hot selling 
feed he was farmed out to other depart- 
ments. Tt was during one of those pe- 
riods that he opened up the first terri- 
tory for soy sauce and some other spe- 
cialties. 

On the Road 

While most of those men spend part of 
their time out on the road talking with 

customers, there is an ever-increasing 
group of men who devote their entire time 
io selling Staley feeds. In this group are 
L. J. Culp, C. G. Scheeler, John Kern, 
Charles Keith, R. O. Wilson, Andy Tow 

1D, L. Bowers, Len Gray, Leo Martin 

and J. D. Douglas 
Their work is no longer of the mis- 

sionary type. Corn oil meal, corn gluten 
feed, soybean oi) meal, the various sized 
pellets developed in our plant—all are 
known now wherever feed is bought and 
used. From a department which was 
rather pleased when it sold less than 300 

cars of soybean oil meal in a year the 
feed sales department has grown in 
twelve years to one which now necessi- 
tates selling a trainload of feed products 
a day. 

Proud of Slogan 

For a number of years the feed de- 
partment has been proud of its well ad- 
vertised slogan “The Staley Customer 
NEVER GUESSES—-He Knows.” Buy- 
ers have found that it is no idle dream 

of a smart advertising man, for with ev- 
ery carload of Staley feed the buyer re- 
ceives a certificate of analysis signed by 
the company chief chemist, Howard File. 
When he gets this, the customer knows 

just what he is getting in that load of 
feed, for he knows that laboratory analy- 
sis is an honest report. 
PAGE 12   

Hugo Brix was elected managing director 
of the Staley Credit Union in the annual 
meeting in January. 

Credit Union 

‘The Staley Credit Union trial balance 
issued by L. H. Hiser, treasurer, Dec. 
40, 1939, follows: 

Assets Lighilities 
Cash $ 12,745.52 
Personal loans... 314,548.95 
Bonds 9,592.65 

Furniture 305.50 
Prepaid expense 63.60 
Insurance claim 572.42 
Notes payable $ 6,500.00 
Accounts payable 766.03 
Shares 306,455.14 
Guaranty fund 16,743.78 
Surplus 7,363.69 

  

$337,828.64 $337,828.64 

Wifey: “Marie, don’t you think my 
husband is a dimwit?” 

Marie: “Oui, madame, he ees veree 

amusing in ze dark !” 
THE STALEY JOURNAT.



GROWING BUSINESS DEMANDED 

OFFICES IN 
Official records do not say so, but the 

general opinion among old timers seems 
to be that the Staley company opened a 
New Vork office because a hustling young 
brokers salesman had created such a de- 
mand for Staley products that a branch 
office was needed. The office was opened 
in the autumn of 1921 and the busy and 
energetic young salesman was W. H. Ran- 
dolph Jr. 

Until the Staley company opened its 
office in the metropolis young Mr. Ran- 
dolph had been doing his hustling for the 
J. M. McNiece brokerage company, 
which handled the Staley account. Grad- 
ually ail of the Staley business which 
came into the McNiece office was credit- 
ed to Mr. Randolph and for two years 
before our branch was opened he did 
practically nothing but handle the Staley 
account. 

Originally in Church St. 

Tt was natural then, that when the 
office was opened in September, 1921, he 
was made the manager. Since the com- 
pany was already established in the New 
York markets it was thought advisable to 

take quarters in the thick of New York’s 
business and financial center, and accord- 
ingly the Staley sign was painted on the 
door of a building at 25 Church Street. 

That remained the Staley address for 
a number of years, but gradually as busi- 
ness centers shifted the company moved 
farther uptown. For several years our 
New York home was a pleasant suite of 
rooms on Forty-Second street, just oppo- 
site Grand Central, but about a year ago 
another move was made. Now the office 
is happily installed in the Graybar build: 
ing in Lexington avenue. 
FEBRUARY, 1940 

NEW YORK 
Personnel Changes 

Location is not the only thing which 
has changed in this office during the 
years. There have been many shilts in 

personnel, but through all changes W. H. 
Randolph Sr., and Walter Cooley remain 
on the New York office stafi. Mr. Ran- 

dolph was with the company when the 
office there opened, and Mr. Cooley 
joined in soon alter that date. 

The original office staff consisted of 
the manager, W. H. Randolph Jr., his fa- 
ther who had at that time been in the 
starch business forty years, and a stenog- 
rapher, Alice Meeker. In a very short 

  O. D. Sutter, manager of the New York 
office, has been with that branch for 13 
years. 
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Right — Marian 
Mauer is the girl who 
writes all those per- 
fect letters that come 
out of the New York 
office. It is said that 
she even knows how 
to spell ail the unusual 

words in Otto Sutter's 
big vocabulary 

PAGE 14 

Left-Barbara 
Wocher worked along 
very contentedly tak- 
ing care of warehouse 
stocks and orders un- 
ul an attractive man 
came along. Last 
spring she became 
Mrs, Stahl and now 

she is resigning from 
the company. 

   
Left — Ann Thurs- 

1dn smiles shyly as be- 
comes a new comer. 
She is taking over the 
orders and warehouse 
reports and switch- 

board job that Bar 
bara Stahi did. 

THE STALEY JOURNAL



time this trio was joined by Walter Coo- 
ley who took over the candy trade. 

Old Timer Stays 

The Staley company considered itself 
fortunate then, and the feeling has con- 
tinued to grow, that W. H. Randolph Sr. 
joined the New York staff. In his early 
days in the business he worked under 
Duryea, famous pioneer in the starch in- 
dustry, starting as an office boy in the 
Glencove Manufacturing company and 
eventually becoming manager, with head- 
quarters always in New York. Later he 
was New York sales manager for the 
Douglas company, a position in which 
he continued until that company discon- 
tinued business in 1919. 

Because he had been in the starch busi- 
ness forty years (he started quite young) 
he would accept only a position as sales- 
man and advisor to his son in the newly 
opened Staley office in New York. He 
took over that job with his pockets full 
of customers and through the twenty 
years that he has served the Staley com- 
pany, those pockets have continued to 

  

W. H. Randolph has been @ salesman in 
our New York office since it was opened and 
still, after 60 years in the business, can show 
the younger men how to bring in tonnage. 

bulge. He has always preferred to retain 
his status as salesman, although there 

  
Three tanks irucks take care cf the corn syrup trade in the New York area. Here the 

eet is shown lined up in front of the warehouse, but the boys needn't try to Rid us. Even 
New York truckmen don’t dress up like this on the job. From left to right the men are 
Burton Klatt, John Stetz and Ed Leuthauser, warehouse foreman. 

FEBRUARY, 1940 PAGE 15



awas a short period that he acted as man- 
ager. That was during the months just 
after the transfer of Junior Randolph to 
our Atlanta office, in 1928. He did an 
excellent job of managing the office, but 
he pestered the higher-ups constantly to 
get in a new manager and let him get 
back to his beloved customers. 

He was released from office duty and 
back on his cherished streets of New 

York when L. A. Dillon took over the 
managership. After Mr. Dillon was trans- 
ferred G. A. Johnson was sent on to take 

charge, and when, several years ago he 
left the company, William Holzhauer was 
given the New York post. In 1937 Mr. 
Holzhauer resigned and O. D. Sutter was 

made New York manager. 

Sutter New Manager 

Mr. Sutter is another of those men 
who has grown up in the Staley com- 
pany, for although still quite a young 
man he has been with the company for 
eighteen years. He started his career 
when he walked into the gate in 1922, 

while still in school, and sat on the plat- 
form outside the time office until a fore- 
man came along looking for men. The 
foreman happened to be Gene Morrow, 
in charge of brick-masens, and after the 

rather loose manner of that time, was 

walking about to see if there were any 
men he could find who would tear old 

brick out of the fire-boxes of the boilers. 

The job was not attractive, but it was 
a job and the youngster took it. From 
then on he always had a job at the Staley 
plant, but not always two days in the 
same place. Most of the time he was in 
college he worked after hours and on 
holidays in the laboratory. After gradua- 
tion he went into the sales department, 

and in 1927 he was transferred to New 

York. His work there was to take charge 
of office routine and do some selling if 
he had time. 
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The first thing he did was to surprise 
New Yorkers almost speechless by insist- 

ing upon arriving at the office belore 9 
every morning. Then he sel about to 
learn New York business methods during 

the day, and New York after hours— 
and did an excellent job of both. Since 

the Randolphs all lived in Rahway he 

moved out there too, but after a few years 
he moved into the city, and now, unless 
he has a business call to make in some 
other town, he seldom gets outside the 
city limits. He gives the lie to the old 
saying “you can’t take the country out 
of the boy”. 

One of his assistants has been Walter 
Cooley. Shortly after the office was 
opened in 1921 he joined the staff and 
because he knew the New York confec- 

tionery trade thoroughly, was started out 
calling on it. The only change that any- 
one can see in him is his slightly thin- 
ning hair and not-so-slightly thickening 
waistline, 

Newest Salesman. 

The newest member of the sales staff 
is L, D, Borden who came to the com- 

pany in 1937. Mr. Borden trained for a 
business life in New York by playing out- 
standing football during his years at 
Fordham university, and later on the 
New York Giants prolessional team. No 
one hesitates to send him out into the 

subways during the busiest rush hours 
for they know he will come back alive. 

Even the fact that he was a member 
of the San Francisco East-West team and 
on a Chicago All-Star team does not 
mean that he is endowed with more 
brawn than brain. He is not only an ex- 
cellent salesman but he is possessor of a 

personality that goes far in the profes- 
sion of his choice. 

Early in the month there were three 
young women in the New York office, 
but one was resigning and another was 
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Right—L. D. Bor- 
len turns on this 

magnetic smile and 

what can @ poor cis- 
tomer do. He has 

becn with the com- 
pany only a short 

while but he has 

been here long 
enough to prove that 

football players can 
be excellent sales- 
men 
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Left Walter 
Cooley is the digni. 
fled gentleman who 
has just thought of 
a candy customer he 
had to talk to when 

the photographer ar- 
rived. 
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just taking over her work, so now there 
are the usual two. Barbara Wocher Stahl 
is the one who is resigning after eight 
years with the company. During those 
years she has handled invoicing and con- 

signment records. Much of her contact 
with customers has been by telephone 
and her voice and manner have made and 

held many friends for the company. 
The girl who is taking her place is Ann 

Thurston. She came to the company in 
January and if pictures tell any part of 
the story her corner of the office will he 
popular, 

Since 1936 Marian Mauer has done all 

secretarial work in the office and even at 
the risk of stepping on some Decatur 
toes, the men in the east say she is tops 
when it comes to that work, She is effi- 

cient, quiet, quick and very lovely to look 
at and a charming person to have about 
the office. She not only does the secre- 
tarial work for the men in the New York 

office, but generally has one or two visit- 

ing men from the Decatur office asking 
for help. 

Accident Proof 

Completing the New York staif are the 
men in the warehouse, which is in Brook- 

lyn. These men have charge of the ware- 
house stocks, and the delivery of corn 
syrup to tank truck customers in New 
York. Edward Leuthauser is in charge 

of the warehouse. He supervises stocks 
and the work of the truck drivers and 
maintains the equipment. He is a good 
mechanic, in fact such a good one that 
the warehouse never has a shut-down be- 

cause of mechanical failure. 

He came to the company in 1927, and 
for some time worked as a truck driver. 

John Stetz also came to the company 
the same year and now holds a record of 

which few can boast. In all those years 

he has driven a heavy tank truck through 
the maze-like traffic of New York and 
Brooklyn and has had just one scraped 
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fender. He has had no serious traflic ac- 
cident, which is a good record any place, 
but a most out-standing one for a man 

who must fight the daily traffic in New 
York. 

Evidently he sets an example for oth- 
ers to follow for Burton Klatt, the other 
tank truck driver, has had no accident 
charged against him since he has been 
with the company, He has been with us 
three years, driving a big tank truck ev- 
ery day. 

A new musical comedy came to town. 
The billboards read, “0 beautiful girls. 
45 gorgeous costumes.” 

Ten people were killed in the rush for 
tickets for the opening performance. 

  
When John A. Law, president and treas- 

urer of Saxon Mills, Spartanburg, S. C., 

wanted to send a characteristic Christmas 
card he sent this picture of himself. He is 

@ prominent sportsman and citizen in his 
home city, and enjoys sports just as much 

as it seems from this picture, 
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A railroad locomotive runs a cotton mill! When the Pee Dee Manufacturing company 

in Rockingham, N. C., found it necessary to install new boilers recently they were con- 
fronted with a problem. They felt they could not close the mili long enough to install 

the boilers, then someone suggested the engine. It was switched into place, atlachments 
were made, and the mill ran merrily while the boilers were being replaced. 

  A family group that is decidedly a Staley family for both father and mother work in the 
plant, The father, Wade Thomas, works in the process lab and the mother in the packing 
house. The oldest boy is Harold, his younger brother is Milo and the twins are Donald and 
Ronald—but don’t expect us to tell which is which. 
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PAINESVILLE TELLS NEIL YOUNG 

FAREWEL 
When the Painesville plant opened last 

fall Neil Young, chemical engineer, was 
sent over from Decatur to help get things 
started. In January his work was fin- 
ished, but before the Painesville people 
would let him leave they gave him a par- 
ty which was a party. These pictures 
were taken there. At the top, on the left 
hand page, we see a quartet entertaining 
(highly) the crowd. The singers are Tom 
Longbons, office manager, reaching for a 
Jow one, Neil Young, just there evidently, 
Howard Winings, loving it, and Jim 
Creel, reaching for a high ove. Howard 
was the master of ceremonies and the life 
of the party. 

The next quartet shown was not sing- 
ing. Those boys are officers of the Paines- 

l 
ville branch of the Fellowship club and 

helped arrange the party. They are 
James Creel, athletic chairman; Paul 

Jennings, vice general chairman; Wil- 
liam King, social chairman, and Frank 
Ragley, general chairman. 

In the picture are the bottom, left, 
H. D. Egly, plant manager, is presenting 
Neil with a traveling bag, a gift from all 
the men, Neil is accepting swith thanks 
and embarrassment. 

The other picture shows the party as 
a whole. The dinner was given in his- 
toric Rider’s Tavern and was arranged 
by Frank Ragiey, Bill King, Howard 
Winings, Bill Evans and Clarence 

Wright. 

 



SALAD OIL FOR MAKING MAYONNAISE 
  

Editor’s Note; The following article was written by M. M. Durkee, chemist wm 

charge of our oil refinery, for Western Canner and Packer and Western Glassed 
Fools. it is reprinted here by special permission of the editor of those publications. 

By M. OM. 

At the turn of the century olive oil 
mayonnaise prepared by chefs for salads 
was served us a treat only to the pros- 
perous few able to aliord expensive food. 
Little was known of the great value of 
lettuce and other fresh vegetables in the 
national dietary, or of the healthfulness 

of the combination with egg yolk and 
salad ail together with appetite provok- 
ing spices. In those early days the words 
vitamin or food accessories were im- 
known. 

Unquestionably, the present wide- 
spread use of salacls fostered by adver- 
tising and changing dietary habits has 
contributed much to the heatth level of 

the present generation. 

Olive Oil 
Olive oil for mayonnaise has serious 

faults; not only is it expensive, but it 
often reaches the consumer in an old 

and rancid condition. Its flavor ranges 
from the delightiully bland French, 
Spanish, and California types to the 
strong Greek oil. The free fatty acid it 
contains brings on early separation of 
the mayonnaise, and this separation has 
led to serious debacles, One company in 
the East made a large scale commercial 
efiart about 1922 to popularize olive oil 
mayonnaise, but due to the separation 
of ail from the other ingredients, they 
had to lace the return of many carloads. 
The early adoption of refined oils has 
heen justified—and the more highly re- 
ined and purified the better ! 

Using cottonseed salad oil Richard 
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  DURKEE 

  

Hellman was the first successful com- 

mercial pioneer, In 1912 he was selling 
an excellent kitchen-made mayonnaise 
over the counter at his delicatessen store 
in Brooklyn and was soon supplying the 
shelves of others. Expansion was rapid. 
arly in the 20's his company acquired 

a large ultra-sanilary lactary in Long 
Island City and was consuming as much 
as a lank car of salad oil a day, This 
gratifying growth was duplicated by oth- 
ers in several urban centers in the East, 

and in those happy «lays serious competi- 
tion or price-cutting had not come into 
the picture. 

  

   

  

A Perishable Commodity 

In a speech given by Richard Hell- 
man at the Mayonnaise Manufacturers’ 
Convention in the fall of 1929, follow- 

ing his retirement, he said that he felt 
he owed much of his success to a care- 
ful supervision of distrilutors’ stocks, 
seeing to it that the cansumer could bu 
only fresh goods. He felt that it was 
folly to reach out into too wide a terri- 
tory. There is much of value in this 
thought today, for in spite of the preser- 
vative effect of the vinegar and condi- 
ments both salad dressing and mayon- 
naise are subject to serious deterioration 
due to bacteria, light, and air. 

Formulae for ali types of salad dress- 
ing and mayonnaise are legion, some 
carefully guarded by big producers, but 
many available to all through service 
men connected with the manufacturers 
of mayonnaise or salad dressing equip- 
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ment, or from technical consultants. 

Competition is so keen that large 
producers must be alert to take advan- 

tage of price variations, At the same 
time they must keep quality as the most 
important consideration, exercising great 
care in selecting their raw materials. 

Salad Oils 

Because the most successful dressings 
use up to 50 per cent oil, mayonnaise up 
to 78 per cent, the salad oil required 

makes up the biggest ilem of cost for in- 
gredients. Over the years many oils have 
been used: cottonseed, corn, sesame, do- 
mestic soybean, as well as others of min- 
or importance, such as kapok, peanut, 
or tea seed. In all recipes a change in 
the kind of oi] does not in general re- 
quire any change in the amount nor in 
the manner of mixing. 

Cottonseed Oil 

Cottonseed oil, produced in the great- 
est amount of all the domestic edible 

oils, is the one most familiar to thase in 
this field. Statistics show a crushing mill 

production of crude cottonseed oil aver- 
aging about 1,500,000,000 pounds an- 
nually. The yearly amount is deter- 
mined only by the size of the cotton crop, 
not by demand for this oil. 

Modern methocts of refining of all the 

crude vegetable oils used by the salad 
dressing trade are somewhat similar, with 
variations depending on the kind and 
nature of the crude oil. The basic process 
was described in an article in this maga- 
zine in November, 1934; since that time 
progress in the technique has heen excel- 
lent. In the first step of refining, quick 
continuous centrifugal equipment has 
shortened the period of contact of strong 
caustic soda with the oil to a matter of 
minutes, instead of a day or more as was 
the case a few years ago. Improved and 
highly adsorptive bleaching agents are 
used to remove color under a vacuum 
instead of subjecting the hot mixture to 
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the deleterious effect of air. In the final 
step, known as steam <eodorization, 

adoption of high vacuum treatment has 
been general among the best producers, 
These improvements have brought about 
unusually bland types of oils quite satis- 
factory to the palate of the buyer or user. 

Cotton oil is not a natural salad oil 
and must be “winterized” to impart a 
reasonable cold-resistance in a mayon- 
naise made from it. The process of win- 
terizing crystalizes 15 to 30 per cent of 
stearine which must he filtered cold. It 
is a time-consuming process, and since 
the cotton oil stearine is not as valuable 
as the salad oil left behind, this procedure 

is quite annoying to the refiner. 
Some Qua 

Trade standards require salad oil to 
remain clear in a sealed bottle under 
cracked ice for five and one-half hours. 
The free fatty acid present should be 
less than .0S per cent according to an 
old ruling of the Mayonnaise Manufac- 
turers’ Association, but the National 
Cottonseed Processors Association sets 
an allowable limit of one-eighth of one 
per cent for choice oi]. Chemists for the 
industry can obtain copies of the Meth- 
ors of Analysis from the American Qil 
Chemists Society. 

Another test that a salad oil should 
pass, not yet written into the Trading 
Rules, is that for “Peroxide Value” to 
be as low as possible. This when prop- 
erly interpreted gives some measure of 
the prospective “life” ofean oil, as well 
as the degree to which it has been sub- 
jected to oxidation under the influence of 
ils greatest enemies: air, tight, and time. 
More difficult analytical metheds for 
evaluating freshness and purity of eclible 
oils are now undergoing stucly in research 
laboratories. 

A simple instrument called a Lovi- 
bond ‘Tintometer can be employed for 

the examination of color where the user 
believes color important. Most buyers 
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in this field are not as interested in minor 
differences of shade as they were in past 
years, providing the oil is fairly light in 
color. Should the oil be unusually dark 
in the case of either cotton or corn oil, 

a dull or dingy shade is given to the 
mayonnaise or salad dressing. By con- 
trast the color of a specially refined dark 
type soybean oil is peculiar in that a lit- 
tle can confer a bright yellow cast to the 
shade of the product. This is easily 

verified by a simple white “spot plate” 
test of the oil. In other words, the nat- 
ural color of soybean oil has “tinctorial” 

value. Most large producers in the trade 
control the appearance of the goods by 
other legitimate methods of their own. 
Some have used dark egg yolks, extract 
of paprika, and even a very small amount 

of dark refined palm oil. 

Corn Oil 

Corn oil is, of all the domestic oils, 
nearly an ideal all-around salad oil. Its 

quick freezing point is as low as 5° F., 
and it often will remain perfectly clear 
indefinitely at 16 or 17 degrees above 
zero. Much of its yearly production of 
some 125,000,000 pounds is used in this 
industry and for other food uses. Yet 
anly 124 pounds is obtained in “wet 
milling” for starch from each bushel of 
corn, The “dry” millers (corn flakes, 
grits, e(c.), obtain a somewhat smaller 

yield. 
Even al a slightly higher price, many 

mayonnaise producers have been accus- 
tomed in the past to change from cotton 
ta corn oil in winter to secure extra re- 
sistance agains! separation due to freez- 
ing. Because of the lower temperatures 
in the generally used mechanical refrig- 
erators, some have decided on. the year- 
around use of this oil. 

Tt must be admitted that though the 

refining of corn oil is not quite as costly 
as in the case of cotton oil, careful de- 
ororization is required, This oil cannot 
be made absolutely flat ancl tasteless, but 
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the trace of corn favor remaining blends 

pleasingly. Corn oil should, as measured 
hy its “Iodine Number”, oxidize under 

exposure somewhat more rapidly than 
cotton oil. Strangely enough, tests of this 
as measured by increase in peroxide val- 
ue as well as by more involved research, 
have proved that it contains natural 
anti-oxidants, causing it to resist aging. 

Under extreme conditions, instead of 

acquiring a “tallowy” oxidized taste as 
does cotton oil, it is apt to change back 
to a slightly more noticeable corn flavor. 
Its resistance to cooking temperatures is 
excellent so that much of it is used for 
the deep frying of doughnuts and for 
similar branches of the food industry. 
Corn oi] is a unique salad oil, with low 

cold test characteristics, yet it resists 
breakdown from high temperatures. 

Sesame Oil 

This is an imported oil, either brought 
in to be refined, or as seed for the crush- 
ing mills. When the price has been at- 
tractive, fairly large amounts have been 
used in some years. In 1936, 58,000,000 
pounds was imported, but since 1937 a 
high duty has restricted its importation. 
Tt is now a negligible factor. 

Examining its characteristics would 
indicate that it should be an excellent 
food oil. It also is one of the natural 
salad oils and will pass a good cold test. 
There have been rumors that one of the 

large salad dressing producers had some 
flavor difficulty with goods made with 

this oil a few years ago, but the oil may 
not have keen properly refined. Under 
present conditions, with ample supplies 
of domestic cotton, corn, and soybean oil 
available, there is no need tp import 
sesame oil, 

Seybean Oil 

The most remarkable chapter in Mid- 

western agriculture has heen the amaz- 
ing growth of the soybean crop. Brought 
to America in 1804 by a clipper ship, 
which had been trading along the China 
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coast, the soybean was only a curiosity 
for over a century. Sixty years ago A. E. 
Staley, a North Carolina farm boy, was 
given some soybeans by a missionary re- 
turning from China, planted them in his 
garden, and learned they not only made 
an excellent feed for livestock but also 
enriched the soil. When he had become 
one of the leading corn starch manufac- 
turers, he recalled his hoyhood experi- 
ence and financed a campaign, starting 
in 1916, to encourage Illinois farmers to 
grow this Oriental plant. He was con- 
vinced that the soybean, a legume, would 
improve the fertility of the vast corn- 
growing prairies, providing at the same 
time a good cash crop. 

Agronomists gave enthusiastic cooper- 
ation to help the farmer, and by 1922 
a small crushing mill was built by the 
Staley Company to give the growers a 
market. This year over 80,000,000 bush- 
els of soybeans will be harvested on 

American farms; each bushel can yield 
nine to ten pounds of oil as well as fifty 
pounds of excellent high-protein meal 
lor cattle. Some day this newcomer may 
rival cotton oil in volume; 332,000,000 

pounds of it was produced in 1938. 

This oil, the most versatile of all veg- 
etable oils, enters every industry shown 
as a consumer of fats and oils by the 
Bureau of Census. During the period 
of the World War, a general shortage 
made it necessary to import large 
amounts from Manchuria, and 335,000,- 
000 pounds came in in 1918. “Later on 
the importations shrank very much due 

to higher tariffs. However, much poorly 
refined Manchurian oil was used in 
foods during the war period, creating an 
unfavorable impression for the as yet 
undreamed-of domestic oil to live down 
in its early years. Yet as far back as 
1929, an edible soybean oil was pre- 
pared from domestic crude by a secret 
process that adapted it for use as a 
liquid oil in oleomargarine. The process 
FEBRUARY, 1940 

was worked out lo retain the iood acces- 
sory values of the oi] and even though 
it conferred some natural color to the 
oleo such usage did not place the mar- 
garine under the usual prohibitive tax 
for artificial color. By early 1931 mil- 
lions of pounds had been used in oleo. 
In 1930 improvements in handling palm 
oi] on the African plantations made it 

possible to use the latter oi! to turn loose 
a real flood of yellow cleo. Under pres- 
sure from dairymen’s associations, Con- 
gress passed special legislation, ruling 
out not only the imported yellow palm 
oil, but the struggling domestic soybean 
oil as well, The amusing part is that 
most butter must be artificially colored 
to be acceptable. But last year about 90 
per cent of the domestic oil was con- 
sumed in food, the greatest portion of it 
being hydrogenated for white shortening 
and oleomargarine fats. A constantly in- 
creasing amount now competes with cot- 
ton and corn oils to the benefit of the 
salad dressing and mayonnaise manufac- 
turers. Hesitant trials on a large scale 
were first made by those in this food field 
with blends of soybean oil, only to dis- 
cover that the other salad oil in the blend 
could just as well have been left out. 
Other branches of the food industry will 
do well to experiment with this salad oil; 

for instance, tests over the past two years 
have proved its excellence for canning 
sardines and tuna fish. 

It is a natural salad oil, passing the 
official cold test for two days to a week 
or more, though not resisting chilling 
quite as well as corn oil. It can be re- 
fined light in color, and deodorized free 

from the undesirable flavor. Like corn 
oil it reaches the market very neutral, 
often containing less than .02 per cent 
of free fatty acid. 

Strangely enough, climatic conditions 
in the Midwest during the past few years 
seem to have lowered the iodine value of 
the oil, making it more desirable as a 
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food oil than when first transplanted 
from the Orient. 

Alert producers everywhere are mak- 
ing full use of this fact to buy their oil 

supply more cheaply, for since this oil is 
a newconier, it has had to attract buyers 
by its price tag. 

  

Staley package customers in western 
Michigan are always glad when this young 
man appears, He is Don Snyder, our sales- 

tan in that territory. He called on the 
editor recently and that’s how he happened 

to have his picture taken. 

  

Two Staley men gave him much need- 
ed help up the first rung of the success 
ladder, Andy “Windy” Loishaw told a 
Decatur audience at a baseball dinner 

Jan, 31, Andy, famous trainer for the 
Chicago Cubs and Bears, and manufac- 
turer of a well known muscle rub, says 
that the help given him by Dr. M. W 
Fitzpatrick, our plant physician, and 
Howard File, our chief chemist, were the 

two initial boosts which started him up. 
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As he told the story at the dinner Sta- 
ley football players were getting all kinds 
of injuries, back in 1919-1920 with no 

one to help them out until the doctor 
arrived. Andy having a strong right arm 
and a willing disposition was put to work 
at that job. The first thing he did, he 

says, was to dash over to the laboratory 

and ask Howard File, the chemist, to mix 

up some sort of a liniment. 
From his vast knowledge (he had at 

one time worked in a pharmaceutical lab- 
oratory) Mr. File mixed a batch, With 

this in a big bottle Andy started rubbing 

sore muscles, using the massage methods 
Dr, Fitzpatrick had taught him, Then 

the doctor showed him how to tape a 

sprain—and Andy was started on his ca- 
reer to fame and fortune. 

Those last two words are not used idly, 
for Andy Lotshaw is one of the famous 

men in baseball and professional football, 

and he is not exactly on relief. 

While he was in Decatur for the din- 

ner Andy visited old friends at the plant. 
He made it a point to come out at lunch 
time, and when he entered the plant cafe- 
teria he was greeted with a resounding 
shout. While he was lunching in the 
plant Mrs. Lotshaw was a luncheon guest 
of our plant aurse, Mrs. Lucile May, in 
the office caleteria. 

  

The Staley company was well repre- 
sented at various times during Farm and 
Home Week at the University of IMinois, 
in Januar 2 E. Underwood, our gar- 

den supervisor, spent the entire week 
there attending lectures, K. J. Maltas, 
assistant feed sales manager, was one of 
the speakers, his subject being “Market- 
ing Soybean Products”. Others who at- 
tended one or more sessions were H. T. 
Morris, feed! sales manager, H. J. Kapp, 
grain department manager, Victor De- 
wein, grain sales manager, and W. H. 
McGuire of the sales department. 
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RAGLEY HEADS PAINESVILLE 

FELLOWSHIP CLUB 
Staley employees in the Painesville 

plant organized their branch of the Sta- 

ley Fellowship club in January, electing 
officers and naming committees. The 
men elected Frank Ragley, a night fore- 
man, as general chairman. Other officers 
are: 

Vice chairman, Paul W. Jennings, 
night foreman. 

Social Committee chairman, W. S. 
King, chemist. 

Athletic Committee chairman, James 
A. Creel, night foreman. 

Named to serve on the social commit- 
tee were Howard Winings, traffic man- 

ager, William Evans, meal packing, and 
Clarence Wright, fireman. 

Members of the athletic committee are 
J. A. Good, stenographer, Frank Nestor, 

elevator, and Arthur Kline, elevator. 

Although the Painesville employees 
had a big Thanksgiving party in Novem- 
ber, the first party planned by the Fel- 
lowship club was the Christmas celebra- 
tion Dec. 23. Clarence Wright and Bill 

King did most of the preliminary work 
for this affair which was held in the 
Painesville I. O. O. F. hall. All em- 
ployees and their families were invited 
and most of them attended. 

Howard Winings, traffic manager, dis- 
tinguished himself by remembering ev- 
eryone’s name and introducing all the 
guests to each other, He also acted as 

  These three men helped make the Painesville Christmas party a success, Bill Postman, 
left, was Santa Claus. Bill King, center, and Clarence Wright, right, made arrangements 
for the affair 
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Robert Eugene Landry won first place 
among the boys at the Painesville party. 

  
Barbara Jean Kervin was the winning 

girl at the Painesville Christmas party. 

master of ceremonies and kept the party 
lively. 
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Santa Claus, in the person of Bill 
Postinan, meal packing, distributed gifts. 
Then there was a chiklren’s beauty con- 

test with three bachelors appointed as 
judges. The three were Frank Ragley, 
Ralph Turri and Robert Advey. They 
selected Barbara Jean Kerven, daughter 
of Red Kerven, elevator, and Robert Eu- 

gene Landry, son of Clifiord Landry, 
shipping, as the prize winners, 

The next big party planned by the 
Painesville bunch was the one given in 

January as a farewell to Neit Young. 

      

Announcement was made in Januat 

of the marriage Oct. 28 of Mary Virginia 
Adkins and William E. Potter. The mar- 

riage took place in St. Charles, Mo. Ever 
since then Bill has been telling his va- 

rious friends about the sales office, where 
he works, that he was married, but no 
one took him seriously enough to believe 
him. Finally some of his associates de- 

cided he might be telling the truth and 
on the morning of Jan. 19 he arrived to 
find his desk draped with various domes- 
tic bits. After that he made a formal an- 

houncement. 
The bride is the daughter of Mr. and 

Mrs. Otis Adkins, of Monticetlo, and a 

grand-daughter of former congressman 
Charles Adkins. An uncle, Ben Adkins, 

is assistant foreman in our refinery. 
Aiter she graduated from Monticello 

High school she attended business school 

in Champaign. Recently she has been 
working as stenographer for the Ham- 
man Transfer Co., in Decatur. 

The bridegroom is the son of Mr. 

and Mrs. W. DP. Potter, of Decatur. He 

came to work in our offices soon after 

finishing school, and is now in our sales 

office. They have taken an apartment at 

525 West Macon street. 
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Treacy-Wrigley 

Lois Treacy and James Wrigley were 
married in St. Patrick’s Catholic church 

January 30 at 7 o’clock in the morning. 
Rev. Father Hennahen performed the 
ceremony, The bride’s only attendant 

was Katherine Russell and the best man 
was the bridegroom’s brother, Robert 
Wrigley. 

The bride’s gown was of soft rose with 
blue accessories, while the bridesmaid 

wore blue with rose accessories. Both 
young women work in our sales office. 

Following the ceremony a wedding 
breakfast was served to relatives and a 
few friends, and later the young couple 
left for a southern trip. They have taken 
an apartment in North Main street. 

The bride is the daughter of Mr. and 

Mrs. ‘T. V. Treacy and has been work- 
ing at Staley’s for some time. The bride- 
groom is the son of Mrs. O. I. Wrigley, 
and is with an insurance company. 

    
Here is what one of our good mid-western 

retailers thinks of Statey’s Syrups. He had 
over 150 cases in this one display—and he 
has sold it all. 

They haven't asked the Journal to 

keep quiet about it but we do hope that 
Rollie Holloway and Vic Dewein notice 

that we have said nothing about all the 

publicity they have heen getting in stor- 
ies about local eligibles—this being leap 
year, and all. 

P nw st 
Mauss Tout 

Practically in the shadow of the plant this attractive display of Staley Products ap- 

peared recently. The display was in the window of Green's Food Market, a large modern 
store in North Twenty-first street. The window was arranged by Elmer Layette, a pro- 
fessional window dresser whose step-father, Huey Wickiser, works in the boiler room. 
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Lenore Peters, daughter of George Peters, 

packing house, is often called upon io dance 
at Decatur entertainments. She was one of 

those who took part in the Staley Christmas 
program, 

Resigns 

Genevieve Carson Singleton resigned 
from the mailing department the middle 
of January. She left the next week to 
join her husband in Gary, Ind., where 
he has a position with the Inland Steel 
company. The day Genevieve left the 
girls who had worked with her in sales 
and messenger departments, presented 
her with a leather traveling case. 

  

Gwen Mercer Heath resigned from 
the grain department Feb. 1 to devote 
her entire time to house-keeping. Gwen 
and Parker Heath were married last 
summer. 

E. C. Larsen, chief engineer, has been 
ill for some time, but is recovered now 
He is planning a vacation trip before re- 
turning to the office. 
PAGE 30 

W. L. Davis, who has been ill for sev- 
eral months, has taken a leave of absence 

and at present is enjoying warmer weath- 
er in the south. 

  

New Advertising Assistant 

Richard L. Nagle arrived in Decatur 
in January to take up his work as assist- 
ant to our advertising manager, R. F. 
Holloway. Since last May he has been 
working with the package sales division, 
chiefly with Ernest Welker in the south- 
eastern territory. Already with consider- 
able merchandising and advertising 
background he has been learning some- 
thing of Staley products and territories 
before starting his actual work in the De- 

catur office, 
For a number of years Mr. Nagle has 

lived in Georgia, but plans to bring his 
wile and two small children to Decatur 
later in the spring. 

  

Texas Tall Tale 

Glen Gabbert, our handsome broker 
from Dallas, insists that he left Decatur 
(driving) Saturday morning, Jan. 27, at 

6 o'clock, and was in Dallas, about 900 
miles away, at midnight that same night. 
Well>he probably was, for he drives a 
good car, and drives it fast. That part 
we believe. It is the next part of his story 
we doubt. He insists that after he got 
home he felt so gaol, he would have gone 
(ova dance if he had known of one. He 
might have gone to a dance—but we are 
willing to bet that well-known dollar of 

ours, that he wouldn’t have been an in- 
spiring dancing partner. 

One of the quickest ways to start a 
fight is to tell Ed Smith you think De- 

catur High has a poor basketball team. 
Ed's son, Harold, is co-captain this year 
so he knows there is nothing wrong with 
that team. 
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DURING THE PAST 20 YEARS 
Twenty years ago, in February, 1920, 

the Staley Journal announced that 
Charles Ellis had a reed baby buggy for 

sale for ten dollars, which probably 
meant that young Jed, who now works 
in our tralfic office, was old enough to 
walk. 

In that same issue of the Journal ap- 
peared a picture of George Dean and L. 
R. Dickinson, salesmen, who had just 
completed a tour of the plant. They were 
wearing fetching linen dusters. 

  

There was an increasing interest in 
athletics at the plant. The Staley basket- 
ball team was playing, and winning, 
games all over the central part of the 
state. Doc West and Buster Woodworth 

were star members of that team. George 
Watkins was managing the indoor base- 
ball team, which was booking games and 
attracting crowds. The big rivalry was 
among the bowlers. Windy Lotshaw was 
manager of the Staley team, with Jack 
Mintun and Baldy May the top bowlers. 
Charlie Dressen ranked fourth — and 
Buster Woodworth was at the foot of the 

class ! 

Fifteen years ago, in February, 1925, 

the Journal announced—*Certainly this 
has not been the most conspicuous year 
in the company’s history, but it has 
marked the completion of one of the 
most conspicuous ventures of several 
years, ‘The venture was the building of 
a large stack. The top is a long way from 
the bottom—353 feet in fact—which 
puts the stack fourteenth in the list of 

the world’s tallest chimneys.” And as 
soon as it was finished Jack Howley was 
the first man from the plant to go to the 
top. 
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There were some changes in personnel 
that month, which are still of interest. 
Claude Cox, who had been serving as a 
messenger boy, was promoted to a clerk- 
ship in the accounting department. Grace 
Bales resigned from that department, 
and Frances Hines, “a Decatur girl”, 

came to take her place. 
  

    Sales department changes made the 
headlines in the Staley Journal ten years 

ago, in February, 1930. Ivan Wieland 
returned to our sales department after 
having been away for several months try- 
ing out another job. William T. O’Steen 
was added to the staff of the Atlanta of- 

fice, John A. Harris was transferred from 
the Decatur office to Atlanta and Harry 
Reavis was sent from the home office to 
the west coast as division manager. 

  

‘That same month A. E. Staley Sr. sur- 
prised everyone by dashing off on a vaca- 
tion, the first one he had ever taken. He 
and Mrs. Staley went to Miami, and an- 

nounced that they might stay two 
months. 

Also that month—Otto Hertrick was 

made foreman of the feed house—the ga- 
rage had yone ten months without a lost 
time accident—Waller Hansen and Har- 

vison Blades both announced their mar- 

riages—and the editor's bowling score 
which was an astounding 202 appeared 
in local papers as 20! 

“Darling, may I kiss your hand?” 
asked the young man with old-fashioned 
ways. 

“Sure, kid; hop to it,” said the Mod- 
ern Jane, “hut be careful you don’t burn 
your nose on my cigaret.” 
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Bryan Edward 
Bomball was a year 

  

on ae in Heide 
z - that's why the smile. 
— His father, Raymond 
St Bomball, works in the 

plant, 

Russell Overly, of 
the pucking house has 
no doubts about it— 
this young man is 

  

smiling just for him = 
The youngster is Rus- how 
sell’s grandson 
George Leroy Hiser, 
and he is 14 months = 
old 

Nancy Verna 
Chamberlain was a 
year old in December, 
and she liked the idea. 

Her futher, B. W. 
“Nig” Chamberlain, 

works on the extra 
beard and her aunt 

June Chamberlain, 
works in the packing 

house. 

  

Born- To Mr. and Mrs. G. A. Hen- 

derson, St. Mary’s hospital, Jan. 18, a 
daughter. She has been named Beverly 
Jean. Mr. Henderson works in 20 build- 

ing. 

Born—‘To Mr. and Mrs, Charles 
Yates, in St. Mary's hospital, Jan. 15, a 
son. The mother, Ella Yates, worked in 
our order department for a number of 
years, resigning last summer. 
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So many Staley people went to St. 
Louis the week-end of Jan, 27 that Kings 

Highway looked like Waler street on 
Saturday night. The attractions were the 
ice carnival and the first 5t. Louis show~ 
ing of “Gone With the Wind”, Only one 

person who went to attend both passed 
up the movie for church (and a free 
breakfast), we are tld. 

  

sand the H her 

  

We have heard that bankers some- 

times take people’s shirts—but we don’t 
do it that way here. Ray Bass, our treas- 
urer, recently had a telephone call from 
a local bank, asking him to bring back 
the banker’s hat. He got confused in e 

plaining, but said he had walked off with 

the wrong top piece, leaving his own in 
its place. But anyway he made a second 
hurried trip downtown and the hat he 
took down then was not the one he 

brought back, 

    
Once when she wes in California “she” had 

this picture taken and made the mistake of 
sending it to a friend at Staley’s. Now she 

is trying to live down the hair cut—but the 
picture comes back to haunt her. Recog- 
nige Lucite? 
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L. E. Doxsie, who died suddenly at 

his home in Decatur Jan. 18, was the fa- 
ther of Louis Doxsie, of 17 building. Mr. 

Doxsie had been an automobile salesman 
with the Frede Chevrolet company for 
some years and was well known to a 
great many Staley people. 

Masonic funeral services were con- 

ducted in Decatur Jan. 20. 

  

er Dies 

Mrs. Elmer Schlademan and family 

wish to express their deep thanks to all 
Staley friends for kindness shown at the 

time of Mr. Schlademan’s death. 
  

We wish to thank the tin shop and all 
other Staley people who showed us such 
great kindness at the time of the death 
of our mother.—Coon Family. 

  

Mrs. J. W. Luellen has asked us to 

express her deep appreciation to the Fel- 
lowship club for the Christmas basket 

sent her. 
  

Omer Nafzigger, who has been ill for 

some time greatly appreciated the 
Christmas basket sent him by the Fel- 
lowship club. 

  

S. S. Snell, field supervisor for special 

products, came dashing back to Decatur 
in the midst of our sub-zero weather in 
January to get warm. He had been in 
Texas (probably pldnned the trip for 
January thinking it was a perfecttime to 
go) but they froze him out down there. 

  

“Jack, are you sure it is me you are in 
love with and not my clothes?” 

“Test me, darling!” 

  

Mother es 

Mrs. Lucy Coon died in her home in 
Cisco, I0., in January, She was the moth- 
er of Wilbur Coon, of our tin shop. 
FEBRUARY, 1940   

| AUNT JEMIMA 
iS STORE IN FERS IN 

One day when the Green Front Grocery 
in Ardmore, Okla., was having a special dis- 
play of Staley products, this picture was 

taken, E. E, Wellman, one of our salesmen, 
was present for the sale. 

  

Charles Jeschawitz, 17 building, thor- 
oughly enjoyed the cold weather in Janu- 

ary—particularly the ice. He spent lots 
of time out at Fairview park skating, and 
occasionally even very kindly oflered to 
help others learn to skate. (The others 
had to be good looking girls or he didn’t 
offer.) 

  

Wilbrun Darrell Boren had this picture 

taken with his pet calf, Lulu Belle, to send 
to his grandparents, Mr. and Mrs. Dudley 
Boren. Dudley, a Staley electrician, dashes 
up to Somonauk to visit their grandson 

whenever the opportunity offers. 
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New Soybean Use 

While our laboratory always told us 
the uses of soybeans were endtess, even 
our chemists probably hadn’t thought of 
this one, which Lyle Wiegand, standards 
office, clipped out of a newspaper re- 
cently: 

“A cargo of soy beans and not a mine 
which badly damaged it was the reason 
the 11,000 ton Danish liner Canada sank 

off the coast of England. Capt. Carl 
Knudsen, who was in command of the 
Canada when it struck a mine near Hull, 

England, last November, revealed today 
that chances of taking the Canada into 
port for repairs were good until 8,000 
tons of soy beans were swelled three times 

their size by seat water. Even the steel 
sides of the vessel couldn’t stop the swell- 
ing. 

“The plates burst and the Canada sank 
in shallow water.” 

    

   

  

   

        

Dre ieduert 7 
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OFRES of Youl 
ONES HES Quite 
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State Farmers’ Meet 

  

‘The Staley company will have an in- 
teresting soybean exhibit at the Illinois 
Farmers’ Institute when it meets in De- 
calur Feb. 21, 22 and 23. Meetings will 
be held in the Masonic Temple, with a 

dinner meeting in the Decatur club and 

a luncheon in Westminster Presbyterian 
church, One afternoon there will be a 

tea at Millikin university. 
A number of prominent speakers are 

on the program, including Dean H. P. 
Rusk, of the College of Agriculture at the 
University of Illinois, Dr. G. L. Jordan, 
of the same school, who will discuss soy- 

beans and Dr. W. L. Burlison and Prof. 

J. ©. Hackleman, also from the Univer- 

sity, who will discuss weed identification 
and control, 

Love is the only game, so they say, 
that isn't postponed because of darkness. 

  

THESE BoyYS ARE HAVING 
THEIR BI- CUsPIDS EXTRACTED 
IN ORDER To GoosT THEIR COURAGE 
TO THE POINT OF ACTION < THEY 
DEPEND ONEACH OTHER~ 
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New Chemical Engineer 

  

Dr. George Cornell was added to the 
chemical engineering staff in February. 
Dr. Cornell, whose home was originally 
in Lake Placid, N. Y., took his doctorate 

at Cornell university last spring. 
He comes to the Staley company from 

The Westvaco Chlorine Products Carp., 
South Charleston, W. Va. He has been 
there several months designing and put- 
ling into operation a pilot plant for the 
production of chlorinated hydrocarbon 
solvents. 

    

Too Modern 

The Staley company almost lost, by 
freezing, one of its hardest working sales- 
men during the January cold wave. Ray 
Harroun arrived at his destination at the 
end of a day practically stiff, for all that 
he was traveling about in a latest model 
deluxe car. Reason for his low body tem- 

perature was that the car was so new 
and so modern that he couldn’t find the 

heater. Tt was there, and the garage man 
found it—but that was about ten hours 
after Ray started freezing. 
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Ralph Wooters, pumping station, is 
still in Decatur and Macon County hos- 
pital, but is recovering. Several weeks 
ago he suffered a broken neck when a 
car crashed into his. 

Bas Pearcy, yards, is stitl if] at the 
family home near Greenville. He suf- 
fered a stroke while visiting his family 
during the Christmas holidays. 

The difference between learning to 

drive a car and learning to play golf is 
that when you are learning to drive a 
car you sometimes hit something. 

  

An eastern farmer was regaling the vil- 
lage banker with fantastic stories of his 
prize bull’s speed. “Why that bull starts 
from one corner of my farm when the 
limited comes along and beats the train 
to the other fence every day!” he 
hoasted. 

The financier was skeptical. That eve- 
ning he telephoned that he would be out 
the next day to see the racing bull per- 
form. By morning, the farmer had de- 
cided that it would be more convenient if 
he were absent when the banker called, 

so he told his son to explain his absence 
as best he could. 

“Where’s your father?” the banker 
inquired when he drove up to the farm. 

“Gone to California,” said the boy. 
“That’s strange,” mused the banker, 

“I was talking to him only yesterday. 
When will he’ be back?” 

“Tomorrow,” said the boy. 
“Tomorrow! Why how can he get to 

California and back in that short‘time?” 

asked the banker. 
“He rode the bull,” said the boy. 

The rain, it falleth on the just, 
And also on the unjust fella, 
But chiefly on the just, because 
‘The unjust steals the just’s umbrella! 
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Production Losses! 
Costly Repairs!! 

TBRATION transmission of tex- 

tile machinery is almost sure to 
cause machinery shut-downs due to the 
fact that parts have worn prematurely, 
buildings have been weakened and 
delicate settings jarred loose. 

Tests have proven that, upon iso- 
lating textile machinery by means of 
Unisorb, actual production increases, 
less adjustments are necessary, delicate 
settings are maintained over longer 
periods and fewer repairs have to be 
made, 

Call or write our engineering de- 
partment for a complete analysis of 
your vibration problem. Send for ou 
free illustrated book that shows a few 
of the many different types of install. 
ations we have made. 

Look For This Label 

      

The heavy Unisorb pads under this shear prevent 
the vibration of the machine fram transmitting 
itself t0 the floor. 

THE FELTERS COMPANY 
INCORPORATED 
210 SOUTH ST., BOSTON, MASS. 
Dept. 0.2 Offices in Principal Cities 
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SAFETY DIRECTOR 
AND ARRESTED For 
SPEEDING - oO Ky, 
.MR ROLLINS 78,50- 

-_ CASH ON THE 
BARREL HEAD; 

    

    
   

    

    

       

   

  

PUTMY Foor 
ON THE BRAKE 
AN'IT SLIPPED OFF,       

   

      

  
PLEASE HEINIE DONT 
MAKE ME LAY OFF 

a. ON MONDAYS MY 
4 WIFE MAKES ME 

     

   
= 
Boy ~ 
CKOSHINSKI~_ 
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DOCTOR'S ORDERS 
C AN DY ! B AR 

A “Staple” item with wholesale Grocers and other Distributors of fine 
candy bars. 

Year after year the American public has proven, by its purchases, that | 
it likes chocolate coated candy fig bars. It’s a good bar for any whole- 
saler to carry and feature. 

DOCTOR'S ORDERS looks good 
BECAUSE 

“It’s coated with milk chocolate and has 
a raised chocolate scroll design on top. 
Wrapped in window type cellophane wrap- 
per which permits people to see how at- 
tractive it really is.” 

    

    

     Tastes good because “It’s made of fine Mis- 

sion figs and coated with an 
excellent grade of milk choc- 

olate.” 
  

DANTE IS AMERICA’S |} 
LEADING CANDY FRUIT 

BAR HOUSE 

Also makers of VITA-DATE 

date bar, PLUM GOOD 
prune bar and CHALLENG- 
ER apricot bar. Samples and 
catalog will be sent on request. 

Also specializing in permy, five cent and box specialties for all seasons 
and Holidays. Our Salesman will gladly show the camplete line on request. 

DANTE CANDY COMPANY, INC. 
517-23 N. HALSTED ST., CHICAGO, ILLINOIS     
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    OU!LL like this mild, de- 

pendable, easy-to-take 

laxative. \f you're not al- 

ready using Feen-a-mint, try 

it! Discover for yourself-why 

millions prefer Feen-a-mint 

—and why so many pleased 

folks say, ‘‘Feen-a-mint 

seems just like magic!” 
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Staley s 
‘“‘DOUBLE RICH” 

Corn Gluten Feed 

All the valuable corn gluten meal and corn sol- 

ubles remain in Staley’s Corn Gluten Feed. That is 

the reason Staley’s can safely guarantee a minimum 

of 25% protein. 

During 1939, the average protein content of all 

Staley Corn Gluten Feed shipments was 27.7 per 

cent. 

Available in straight or mixed cars with 

Seybean Oil Meal @ Sweetened Corn Gluten Feed 

Peasize Soybean Oil Meal e Corn Oil Meal 

Soybean Oil Meal Pellets 

A. E. STALEY MANUFACTURING CO. 
DECATUR (Feed Division), ILLINOIS 

The Staley Customer NEVER GUESSES -He Knows! 
           



A Famous Product 

CREAM CORN STARCH 
gets extra attention these winter 

months as the all-important in- 

  

gredient in famous lemon pies. 

Cream Corn Starch has been used for decades to make the 
best lemon pies. The recipe on the package is famous the coun- 

try over. Retailers everywhere know this and are scheduling 

for us a series of related-selling sales campaigns for this winter. 

They will make prominent store displays of Cream Corn Starch 

and of lemons, sugar and eggs, using special lemon pie store 

posters and counter cards that we are furnishing. 

Many dealers will feature Cream Corn Siarch also in their own 

newspaper and handbill advertising, using special copy on 

lemon pies. 

the Best Lemon Pleas 
be sure 
to use 

| CREAM CORN STARCH 
TLB. PACKAGE 

” Famous Recipe on the Package 

  

      

  

  

If you haven't recently had a famous lemon pie 
made with Cream Corn Starch, why not try one now? 

A. E. STALEY MANUFACTURING COMPANY 
DECATUR, ILLINOIS 
 


